POINT TO POINT METHODICS, INC.

Officer and Director Disclosure Statement
August 10, 2017
Item 1: Name of the issuer and its predecessor (if any)

The exact name of the issuer is Point to Point Methodics, Inc. (herein sometimes called the “Company”).
The Company became a Nevada corporation in July 2014, and previously was a Colorado corporation
that was originally incorporated on October 10, 1997. The Company's corporate action name change
passed FINRA review on April 25, and went effective April 27, 2017.

The Company had the following previous names:

Platinum Pari-Mutuel Holdings, Inc until April 2017

Hokotou Holdings International, Inc until November 2014

Fuji Construction Company International, Inc. until November 2008
JTS International, Inc. until February 2008

VLDC Technologies, Inc. until January 2006

Virtuallender.com, Inc. until December 1999

Golden Chain Marketing, Inc., until February 1999

Item 2 Address of the issuer’s principal executive offices
999 S. Shady Grove Rd. Ste 103, Memphis, TN 38120
Item 3: Security Information

The Company has capital stock consisting of 950,000,000 shares of common stock authorized. The
Company’s common stock is entitled to one vote for one share and there are no preemptive rights or
cumulative voting.

The Company’s trading symbol is PPMH
On April 27, the company's CUSIP number effectively changed from 72767)209 to 730702107

The Company’s current authorized and outstanding information is as follows as of June 30, 2017:
Common Stock Authorized: 950,000,000

Common Stock Outstanding: 507,931,477

Par $0.001

There are 65 holders of the Company’s Common Stock as of June 30, 2017.

The Company has two classes of Preferred Stock.



Preferred Series A has 30,000 shares authorized and 10,000 shares issued. Par value $.001. Each Series
A share carries voting rights equal to 100,000 common shares. There is currently 1 holder of the
Company’s Series A Preferred Stock as of June 30, 2017, CEO - Paul Baioni.

Preferred Series B has 10,000,000 shares authorized and 8,316,986 shares issued. Par value is $.001.
Each Series B share is entitled to 3 votes and carries same rights as common shareholders. Each Series B
share is convertible into a minimum 3 Common shares and a maximum of 9.36 Common shares based
upon the trading value of the common shares on the conversion date. There are 21 holders of the
Company’s Series B Preferred Stock as of June 30, 2017.

The Transfer Agent for the Company’s common stock is Pacific Stock Transfer, Inc. The Transfer Agent is
registered under the Exchange Act and is regulated pursuant to the Securities and Exchange Commission
(“SEC”). The Transfer Agent’s address is 6725 Via Austi Parkway, Suite 300, Las Vegas, NV 89119.

Trading Suspension:

On February 15, 2017 the SEC filed a temporary trading suspension on the Company’s common stock
due to questions related to the valuation of Company acquisitions and validity of press releases issued
by the Company. On March 3, 2017, the temporary trading suspension expired. The Company provided
supporting documentation to the SEC, including its Disclosure Statement and Annual Financial
Statements, filed with OTC Markets on March 11, 2017. On March 27, 2017, the SEC indicated that it
had no further questions for the Company. The Company is currently preparing a Form 15¢2-11
registration filing in order to regain trading status on OTC Markets.

In conjunction with the SEC temporary suspension, DTCC also placed a chill on the trading of company
stock on February 16. On March 3, 2017, that chill was lifted by DTCC with no restrictions.

Legal Proceedings:

On March 3, the Company, its Officers and Directors were named defendants in a Class Action lawsuit by
Rosen Law Firm. The lawsuit based its allegations on the concern that the SEC expressed regarding
public statements and valuations in Company's public disclosures. On May 3rd, the lawsuit was
amended to add 3 additional movants. On June 7, the Officers and Director's were served with a
summons and copy of lawsuit. On June 22, the Company hired Baldassare and Mara to represent the
group. OnJuly 7, a stipulation order was filed granting Plaintiff an additional 60 days to file an amended
complaint and defendant to file a Motion to Dismiss.. As of the date of this filing, the Company's
attorneys are preparing to contact Rosen and if needed, file a response to the plaintiff's amended
complaint.

Acquisitions:

On June 13, 2016 the Company executed an acquisition of Rugged Outdoor Computing Systems, Inc, a
specialized computer hardware and software development company previously owned by ROC, LLC. In
exchange for 100% of the outstanding stock of ROCS, Inc., the Company issued 200,000,000 shares of its
common stock to ROC, LLC. With this acquisition, the Company anticipates becoming a premier



developer in the mobile computer hardware markets which are focused on integrated video capture,
computing and communications as primary operational requirements.

Also on June 13, 2016, the Company executed a sale transaction for its wholly owned subsidiary PPMG,
Inc., a gaming software development company. In exchange for 100% of the common shares held by
the Company in PPMG, holders of PPMH common shares returned to the Company treasury, 56,767,749
shares of Company common stock. PPMH also agreed to compensate these holders $25,000 in the form
of a note payable by September 13, 2016. These shares were subsequently retired by the Company and
as of December 31, 2016, this note has not been paid, and is in default.

On September 7, 2016, the Company completed its acquisition of TBX Group, Inc ("TBX") for a total
purchase price of $20,531,749, which consisted of 272,144,290 shares of PPMH Class A common stock
and 8,316,986 shares of PPMH preferred series B shares. TBX is a management company specializing in
technology companies with innovative solutions.

Item 4: Issuance History

ISSUE # OF

NAME DATE SHARES EARNED LEGEND
Rugged Outdoor Purchase of
Computing, LLC 13-Jun-16 | $0.048 | 200,000,000 Subsidiary Legend

Cancelled

PPMG Shareholders | 13-Jun-16 (56,767,749) | (1-2) Shares Legend
TBX Group Purchase of
Shareholders 7-Sept-16 | $0.064 | 272,144,290 | (3) Subsidiary Legend
TBX Group Purchase of
Shareholders 7-Sept-16 | S 0.064 8,316,986 | (3) Subsidiary Legend

(1) Shares that were returned to treasury as part of sale of PPMG, Inc. , 24,130,003 shares total

(2) The Ann Marie Egide Judice Foundation made further distribution of this share amount upon
receipt. The Ann Marie Egide Judice Foundation also returned to treasury 32,637,746 of
these shares as part of sale of PPMG, Inc.

(3)The purchase of TBX Group included 272,144,290 common shares and 8,316,986 preferred
shares that are convertible into common at a $2.70 value.

Item 5: Financial Statements

The corresponding Financial Statements for the period ending June 30, 2017, filed on August 10, were
prepared by Company management and are incorporated herein by reference.

The Company’s Financial Statements for the period ending June 30, 2016 were filed on
OTCMarkets.com on August 4, 2016 and are also incorporated by reference.

Item 6: Describe the Issuer’s Business, Products and Services



A.In June 2016, the Company found a unique opportunity to turn its attention for furthering the
Company's goals and acquired a corporation known as Rugged Outdoor Computing Systems, Inc.
("ROCS") In return for 200,000,000 shares of restricted common stock of the Company, ROCS sold 100%
of its stock to the Company and became the Company's wholly owned subsidiary. ROCS owns unique
patent-pending technology in video capture, computer and communications solutions for a variety of
industry applications. Patent application can be found at USPTO number US 2009/0121849 A1l.
Additional information can be found at www.rocomputing.com.

The Company continues to seek, acquire and provide management services for similar technology
companies that feature innovative products from highly talented developers in markets with high social
profile.

As part of that strategy, PPMH acquired TBX Group, Inc ("TBX") on September 7, 2016. In return for up
to 350,000,000 shares of the Company’s restricted common stock, TBX sold 100% of its stock to the
Company and became the Company's second wholly owned subsidiary. The list of TBX subsidiaries,
described, below, represented exactly what PPMH sought. The included companies range from industry
leaders in design and development of technologies that will impact our lives.

mPathDiscovery offers Business Intelligence and Predictive Analysis services from the recognized
industry leader in the burgeoning field of Digital Sociology. Their products span a wide array of
industries from Marketing and Branding strategies, Inside sales management, crisis management,
financial markets, Intelligence agencies, and global initiatives in a variety of interests. Additional
information can be found at www.mPathDiscovery.com.

Smacktive, led by industry leading creative developers, offers a new and unique social media platform
that allows people to quickly find and meet others with similar interests to participate in healthy, active
social activities. Just about any activity you can imagine, Smacktive will assist you in finding others to
join you, instantly, whether at home or travelling. Additional Information can be found at
www.smacktive.com.

Smacked Ventures offers products from the same creative developers as Smacktive. Their premier
product, FastMall with its proprietary navigation system MapOS, allows users the ability to navigate
malls, shopping centers, any large complex without the need for GPS or Wi-Fi. It provides step-by-step
directions to stores, conference rooms, dining facilities, even bathrooms, exits, elevators, stairs, parking
lots and more via a simple to use smart phone application. Additional information can be found at
www.smackedventures.com.

B. Date and State of Incorporation
In July 2014 the Company changed its state of incorporation from Colorado to Nevada.
C. Issuer’s primary and secondary SIC Codes

The Company’s primary SIC Code is 6719, Personal Holding Companies.
The Company’s secondary SIC code is 8741, Management Services.



D. Issuer’s fiscal year end
December 31 is the Company’s fiscal year end.
E. Principal products or services and their markets

The Company and its subsidiaries offer a host of products spanning a wide variety of markets, both
domestic and international appeal. Their markets also span a wide range of customer base from
Fortune 200 companies to individuals, educational, marketing and branding, operational, Public Safety
and Homeland Security markets as well as Federal Intelligence agencies.

ROCS is a systems architect company that designs and develops for manufacture fully integrated PC,
Video Capture and Communications solutions for Public Safety, Homeland Security (including Border
Patrol, FEMA, Coast Guard and more), Emergency Services, Federal Intelligence Agencies and a variety
of Commercial markets. Their solutions are designed to expand capabilities, improve reliability and ease
of use, while lowering cost. Their systems are quickly installed, replaced and are fully configurable and
tested prior to installation, making them perfect for Rapid Deployment requirements typical of
Intelligence Agencies that need to establish field surveillance in remote locations. All products are
developed in house, from board architecture to housing designs, and Made in the USA which is
becoming more important as international relationships can quickly become unstable. The Founder
John Whittaker has over 25 years of mobile computer design and development beginning with work on
Dell's first Tablet PC offering in the early 1990's.

mPathDiscovery offers a wide host of Business, Artificial and Extended Intelligence for a variety of
businesses, markets and government agencies. These solutions have already been used in anti-
counterfeiting tactics, market and product analysis, and more. The company offers and sells its products
and services through a variety of channel partners into markets, both domestic and international,
including inside sales management organizations, Fortune 200 companies, counter intelligence
companies, organizations and agencies including the Department of Justice, marketing and
entertainment agencies, and more. mPath has also created a new line of products called FinStats which
creates financial market analysis to assist stock market trading especially designed for larger hedge fund
managers, with plans for expanding the models to offer services for individuals and smaller companies.
The market is new, and founder Richard Neal is considered a leader in the field being an early developer
of the Digital Sociology analysis techniques. He has written books and is working to establish a course
curriculum at several colleges and universities.

Smacktive is a social media company led by Sam Feuer, whose firm MindSmack is ranked in top 150
design companies worldwide. Smacktive was created to stimulate healthier interactions with people
who share active interests to include hiking, biking, golf, tennis, gym workouts, music, clubs, or just
about any activity where people physically meet to enjoy those activities. The application offers quick
connection to people in your local area or even while travelling, which the developers like to label
instant humans. Over the past few years, society has given greater attention to healthier lifestyles,
focusing on ways to get people more active, away from their desks which studies have shown increase
depression and other health issues. Smacktive is the answer for busy people, with busy friends who



want to find partners or even to upgrade their "game" by finding others who aspire to higher levels. The
application is simple to use, and has been written up in several publications and featured on TV
broadcast, including mention by the Clinton Health Initiative.

Smacked Ventures is another company created by Sam Feuer and Marcello Moyano, another highly
respected creative designer. Smacked Ventures offers games for a variety of markets including
entertainment and education. Their latest release Celebrity Tap - Trumpie Challenge features a
character that flies around avoiding obstacles by flapping his hair. It is the first of the Celebrity Tap
series. The feature product of Smacked Ventures is the FastMall product that offers indoor navigation
without the need for Wi-Fi or GPS. Powered by the propriety MapOS system designed by their staff, the
product has already been installed in over 1,350 Malls in 31 countries, the most recent is the Souk
Salmiya Mall in Kuwait. The product holds value for convention centers, hospitals, amusement parks,
cruise ships and more. IT offers the ability for retailers and retail centers to communicate with shoppers
via push messaging that you are starting to see in the market today. It offers several other features that
enhance the shopping, travelling experience. Indoor navigation is a natural extension of the GPS
systems society has become accustomed to for travelling in their cars. It is a relatively new market, with
some hew players, but all other systems require expensive installation and maintenance, FastMall is
simple, cheap and quick to install and deploy.

Great Day is a fourth subsidiary acquired as part of TBX Group, Inc. It is an incubator company for new
ideas and technology. Previous output includes nashpeeps.com, a website that provides country music
fans access to watch videos and share information from their favorite artists. Most recently it produced
the website and mobile application concept, PotCircles, that was sold to SAGD in February 2017.

Item 7: Discussion of Company Press Releases

The Company has achieved a number of milestones in 2016. Many of these accomplishments have been
detailed in Company issued press releases. A discussion of those releases follows:

Platinum Pari-Mutuel Holdings Acquires Rugged Outdoor Computing Systems

On July 14, 2016 the Company announced the June 13 acquisition of Rugged Outdoor Computing
Systems, Inc in a stock exchange transaction. This represented a major shift in the Company's direction
from the gaming industry into a technology management company. ROCS architects and manufactures
fully integrated computer, video capture and management, and communications systems for Public
Safety, Homeland Security, Emergency markets along with commercial markets including private
security and marine markets. At the same time, the Company hired Paul Baioni, CEO of ROCS as the new
CEO of PPMH, replacing Jim Egide. The Company then sold the wholly owned subsidiary PPMG, Inc. in a
stock exchange transaction to the former owners of PPMG.

Platinum Pari-Mutuel Holdings announces product launch and projected sales revenue

On July 27, 2016 the Company discussed the product launch date for its products to Q1 of 2017. At the
time, the Company’s innovative fully integrated mobile PC and Video Capture products were ready for
demo production and testing. Based upon conversations with various individuals, including the previous



management of TBX Group, lending institutions, investment marketers, and principle shareholders, the
Company believed it would be able to secure the required funding to produce and advance the product
into production during Q1 of 2017. Since that time the Company still believes that it will be able to
secure investments in the business for continued product launch advancement. As of the date of this
filing, those avenues for garnering sufficient working capital have been insufficient to proceed, therefore
ROCS has been unable to complete this effort. The business has continued to upgrade its unique, fully
integrated system to include more functionality and simplicity, encompassing the latest technology
advances as they emerge. These efforts will continue until the Company is successful in its efforts to
raise the required capital for production of demo units.

Platinum Pari-Mutuel Positively Confirms CFO and Acquisition Rumors

On August 24, 2016 the Company announced that it was in discussions with TBX Group, Inc about
possible acquisition and former Fed-Ex CFO John Miller about joining Company’s senior management
team. The confirmation of the hiring for John Miller as CFO for the Company was announced on
September 9. His senior management experience will assist the Company in advancing its goals. The
September 7 acquisition of TBX Group was announced on September 12, 2016.

Platinum Pari-Mutuel signs Multi-Million Dollar LOI for Acquisition

On August 30, 2016 the Company announced that the TBX Group acquisition was advanced with the
signing of an LOI defining the terms and conditions. The acquisition added 4 new operating technology
companies under the umbrella of PPMH, expanding their reach into Business and Artificial Intelligence,
Social Media, Indoor Navigation and more. Each business led by experienced developers and designers
producing innovative solutions.

Platinum Pari-Mutuel Announces Appointment of Former FedEx CFO to PPMH's Management Team

On September 9, 2016 the Company announced the signing of a consulting agreement with John Miller
to assume the position as Company's new CFO.

Platinum Pari-Mutuel Finalizes Acquisition of TBX Group

On September 12, 2016 the Company announced the acquisition of TBX Group and its 4 wholly owned
subsidiaries. The details of the acquisition were shared in September 21 release.

Celebrity Tap — “The Trumpie Challenge” Launches in the App Store

On September 16, 2016 the Company announced the release of the Trumpie Challenge mobile game
that highlights the latest game application from Smacked Ventures.

Platinum Pari-Mutuel Acquires TBX Group

On September 21, 2016 the Company release further defined the businesses and products acquired
which included mPathDiscovery business intelligence company, Smacktive social media company,



Smacked Ventures’ FastMall and its proprietary MapOS products, games and other applications, along
with GreatDay technology incubator, NashPeeps, and ChosenApps, and more.

Platinum PariMutuel Holds First Combined Management

On October 3, 2016 the Company announced its first senior management meeting which included CEO
Paul Baioni, CTO John Whittaker of ROCS, CIO Richard Neal of mPath and Sam Feuer CEO of Smacktive
and Smacked Ventures. The Company discussed future plans for product introductions, new corporate
imaging, marketing strategy and needs, and ways to leverage the combined talents of the group, like
website design, marketing analysis, and more.

PPMH Recognizes Toyota's Vision With Their "Blaid" Device Project

On October 12, 2016 the Company commented about the noteworthy new “Blaid” product
development by Toyota. The Company realized that by combining Smacktive’s Map OS navigation
product with the computer and video capture systems development capabilities of ROCS, the Company
has the ability to design and develop a very competitive product into that market space, at potentially
lower cost. The Company attempted to reach out to Toyota representatives, but received no response.
Due to the development time involved and other projects of higher priority, the Company has not as of
yet advanced that product to a point worthy of further announcement, but holds that idea for future
consideration.

Smacktive Social Media Gets People Active

On October 20, 2016 the Company released an announcement that a new version of its Smacktive
subsidiary product Smacktive 3.0 was ready for release after it completed its approval process with
Apple in early October 2016. This means that the product will be ready to complete the final application
testing and upon securing sufficient working capital will fund its public release.

Platinum Pari-Mutuel Announces International Sales Expansion.

On November 16, 2016 the Company announced that 2 of its subsidiaries were expanding their
presence into Middle East markets. Smacked Ventures engaged discussions with a major Mall operator
Souk Salmiya in Kuwait. The operator expressed interest in expanding the products capabilities into a
variety of applications including other malls and hospitals in the region. As of January 2017, the
FastMall indoor navigation product has been installed at the Souk Salmiya Mall. Further discussions are
expected to continue as customer explores expanding opportunities. mPathDiscovery has been in
regular contact with Mo Hammoud, GM for Rotana, a major media and entertainment company in the
Middle East. Discussions slowed through the holidays, but have since resumed in January of 2017. Also,
a local sales representative, Hussein Hammoud, with Visio Consultancy in Beirut was and still is
advancing mPath solutions into the Bio-Pharmeceutical markets in the region. Updates in January show
that this representative is furthering conversations with area companies, approaching companies in the
region like Merck, Mundipharm and Valeant, promoting mPath over social media, and spreading the
noise in international fairs like CPHI in Barcelona and Arab Health in Dubai. Company adds that although
progress remains steady, as of the date of this statement, no firm contracts have been received.



Platinum Pari-Mutuel Holdings Presents An Overview Of Its 2017 Plan Of Operations

On December 20, 2017 the Company announced its plans for 2017. Included in those plans was a
continued expansion of market presence for its subsidiaries products. mPath continues to make great
progress through a number of channel relationships. LeAnn Patterson through her Stealthmark’s
ActiveDuty is leveraging mPath’s products into a number of organizations including anti-sex trafficking
groups like the Federal Intelligence Agencies and Thorn. Stealthmark and the Company have held
several conversations with Brooke Istook, Director of Strategy and Operations at Thorne, along with
achieving approved vendor status within the Department of Justice. Stealthmark has submitted US
Government grant applications and other funding initiatives for advancing mPath’s products and
services through their ActiveDuty brand. In July, 2017, the Company has completed a Proof of Concept
for Stealth Mark for which it has been paid $115,000. This application is being delivered to Thorn for
review and also into Homeland security with the assistance of General Burgess, former DIA Director.
More news will be shared on this process soon.

Another focus was on advancing channel partner Sagon-Phior who was brought on to advance the
relationship with Microsoft that mPath enjoyed through a previous Microsoft developer partner
Anthem. As Sagon Phior began to realize the benefits of mPath’s solutions, Glen Sagon agreed to
introduce mPath not only to Microsoft, but to other clients of his firm. The relationship continues to
advance, but to date, no contracts have been signed.

The relationship with another recently announced channel partner, Jury X continues to show progress as
CEOQ Tiffany Devereux , continues her goal of transitioning mPath’s technology into her jury selection
process.

Recently added sales representative Steven Frame, with Inside Sales, brought his first new client to
mPath on February 20. The customer, Blackhat, is a security system specialist seeking assistance in
marketing efforts by helping them identify the important priorities by which their customers make
purchasing decisions. In June, Mr. Frame brought another potential very large client in the home
security market. As of the date of this filing, no firm contract has been signed.

OnJan 13, 2017 Sanjeev Arora with Divinus Partners confirmed that he will be presenting two of
mPath’s products to Nike in February. The solutions are in regards to assisting Nike with their anti-
counterfeiting efforts. Since that email exchange, mPath has not received any response from Divinus on
the status of this meeting. . Stealthmark, another mPath channel partner, operates within this same
market space with expanded market contacts.

Another focus was on advancing Smacked Ventures FastMall with MapQOS indoor navigation systems. In
January, FastMall was installed in the Kuwait Mall. Conversations with Sanjiivv R. Sharma, the Souk
Salmiya Mall representative continues, but as of this statement, no new developments can be reported.
The company is currently updating its system for the new apple and android operating system releases,
and raising capital for marketing expansion of its products.



The Company discussed its plans for rebranding, which included a new name which it announced on
February 15. The new name, Point to Point Methodics, Inc, represents the Company’s focus on
technology and methods that connect people in society with information and access to resources and
more, with the intent on improving lives and society. . On February 23, the Company filed its amended
articles with the State of Nevada to change the name, which was accepted by Nevada on February 28.
On March 1, the Company filed and received its new CUSIP number. The Company submitted its FINRA
corporate action application for the name change on March 11, 2017 and has initiated the process with
its transfer agent. On April 25, FINRA approved the corporate action with an effective date of April 27.
The Company plans to continue the rebranding process to include a new logo and marketing image.

The Company stated its intention of becoming a fully reporting company during the first half of the year.
Company senior management has initiated discussion with a few CPA firms, seeking to find the best
match for our needs and to begin the process of valuing the recent acquisitions and preparing the
company’s financials for audit and opinion. The complexity and expense involving four operating
subsidiaries will result in a process that will exceed Q2 completion. The Company is committed to and
will continue pursuing this task as working capital and time allow. As of the date of this filing, the
Company has hired George Levie, CPA, ABV to begin the process of acquisition valuation and allocation.
This represents the first step towards our move to fully reporting.

PPMH Wholly-Owned Subsidiary, mPath Discovery LLC, Expands Client Base With Multiple New
Channel Partnership Agreements

On February 8, 2017 the Company announced the addition of 3 new channel relationships for its
subsidiary mPathDiscovery. The new channel relationships are Divinus Partners, Sagon Phior, and
Steven Frame. mPath has several opportunities that are being consistently advanced, and believes that
it will secure a significant contract from one of a variety of channels currently being pursued.

Divinus Partners specializes in anti-counterfeiting solutions for large enterprises. Their CEOQ, Sanjeev
Arora has agreed to promote mPath’s solutions to fulfill their contacts in discussion with a number of
large national businesses, including Nike, and has expressed optimism for opportunities in India. As of
the date of this statement, Divinus has not responded for updates in regards to any of the anticipated
projects. Stealthmark, another mPath channel partner, operates within this same market space with
expanded market contacts.

Sagon-Phior is an advertising and marketing firm with several large national clients, that specializes in
emotional based marketing. Glen Sagon has agreed to pursue expanding mPath’s market presence to
some of its clients that could benefit from mPath’s innovative analysis offerings. Sagon-Phior has
recently shifted its focus to providing business intelligence services, having hired an MBA to head that
effort. Glen Sagon has expressed his intention on using mPath for its data gathering technology to
support his efforts.

The signing on of sales representative Steven Frame opens new opportunities for mPath. Mr. Frame is
an experienced manager for Inside Sales. He will assist mPath with existing negotiations, as well as
pursue new opportunities in the market, including a customized package using mPath’s solutions within



national sales organizations leveraging Mr. Frame’s experience. The plan is to create a specialized
system for grading, qualifying and managing sales leads to improve the effectiveness and efficiency of
the inside sales process. On February 20, Mr. Frame brought mPath his first new client, Blackhat, a
private security systems provider. At InsideSales.com, he focused on Global Sales Enablement via:
Accelerating Sales with Data, A.l., Apps & Math plus Digital Sociology’s. The Company believes Mr.
Frame will provide great value to mPath’s efforts to expand market presence.

PPMH Subsidiary, mPathDiscovery LLC, Continues to Rapidly Expand Market Presence With Another
new Channel Partnership Agreement

On February 13, 2017 the Company added another partner in JuryX, a company that specializes in
Scientific Jury Selection analysis, assisting law firms with the jury selection process. CEO Tiffany
Devereuy, signed an LOI to continue pursuing mPath’s development of behavioral analysis solutions to
enhance and advance her existing capabilities. The LOI states that JuryX will pursue the integration of
mPath solutions into her existing processes and offerings. JuryX is seeking capital for investment in the
creation and advancement of Scientific Jury Selection analysis tools based on mPath analysis engines, for
distribution nationwide.

PPMH Accepts Buyout Offer for Its Cannabis Focused Social Media Application

On February 14, 2017 the Company announced that its subsidiary, GreatDay, an incubator for creating
new and innovative solutions, has signed an LOI for the sale of its newest specialized social media
initiative, PotCircles. This mobile application and social media website leverages the high profile
markets for persons who enjoy the world of cannabis. The Company weighed the alternatives of
developing and promoting this application, but determined that the business really did not fit the scope
or focus of the Company and when approached by South American Gold Corporation (SAGD), decided to
sell off that project for 10,000,000 shares of SAGD common stock, plus a 2.5% share of gross profit, to
include any subsequent sale of the application to another entity. The final agreement was executed on
February 23, 2017 under the same terms and conditions as the LOI.

PPMH Announces New Corporate Name and CUSIP Change

On February 15, 2017 the Company announced that it would be changing its name from Platinum Pari-
Mutuel Holdings to Point to Point Methodics, Inc. The Company believes the new name represents its
focus on technology and methods that connect people in society with information and access to
resources and more, with the intent on improving lives and society. The legal and filing processes are
near completion. On February 23 the Company filed its amended articles with the State of Nevada to
change the name, which was accepted by Nevada on February 28. On March 1, the Company filed and
received its new CUSIP number. The Company submitted its FINRA corporate action application for the
name change on March 11, 2017 and has initiated the process with its transfer agent. On April 25, the
corporate action passed FINRA review and went active April 27. The Company plans to continue the
rebranding process to include a new logo and marketing image.

Item 8: Describe the Issuer’s Facilities



The Company’s Corporate offices are located at 999 S. Shady Grove Rd Ste 103, Memphis, TN 38120.
This location is also the current address for TBX Group, Inc. and GreatDay, Inc. The Company currently
pays no rent for the shared space.

The Company's subsidiary, ROCS, Inc. leases for $1,000 per month, a 3,000 sq' facility in Seguin, TX,
outside the technology center of Austin, TX. Company will seek to find an alternative location for
operations once Company begins production of its systems.

The Company's subsidiary, mPathDiscovery, LLC currently operates out of a facility owned by CTO
Richard Neal in Kansas City MO, at no cost to the Company. Company has plans to move into a larger
facility once business requires additional space.

The Company's subsidiaries Smacktive, LLC and Smacked Ventures, Inc currently operate out of a shared
facility in New Jersey owned and operated by the subsidiaries' CEO, Sam Feuer, other company
MindSmack at no cost to the company.

Item 9: Officers, Directors, and Control Persons
A. Names of Officers, Directors and Control Persons

Paul Baioni, CEO and President/Director

Paul Baioni is a CPA and experienced executive in manufacturing, service and distribution industries with
both large and small companies in operational, financial and information technology positions. He has
effectively managed the financial, forecasting and operations of start-ups as well as ongoing large
enterprises. With AMR Services, Paul led the accounting and MIS functions for a distribution, Aircraft
Parts International, a start-up that reached over $40M in annual sales in less than 5 years, at which time
the business was sold to First Aviation Services, Inc. that filed an IPO in April of 1998. His operations and
financial experience will provide solid overall fiscal and operational management for this technical
development and manufacturing company.

John W. Whittaker, IV, CTO and CIO /Director

John Whittaker, has over 25 years development experience in the mobile Tablet and PC markets starting
with Emerson Electric, then Motorola and Dell, assisting in the design of Dell's first Tablet product back
in the early 90's, as well as Johnson & Johnson and a variety of contract work for Austin Contract
Manufacturing houses. He also did substantial design work on one of the first eBooks, before they were
commercially introduced. Armed with both electrical and mechanical engineering degrees, design and
manufacturing experience, and a wealth of PCB design experience, John fully understands the
complications of merging the two design intricacies which has resulted in his ability to develop state-of-
the-art technologies. His production line experience with Motorola and “design for manufacture” focus
of very unique products through close relationships with production partners, should result in a smooth
transition from development to production.

John C. Miller, CFO and Executive VP



John Miller has held senior executive positions in several industries, including former Senior Vice
President of Federal Express. He started at FedEx during their start-up phase and spent over 14 years
there including holding the position of Chief Financial Officer. Mr. Miller was instrumental in various
funding initiatives for Federal Express and was part of the management team that took the company
public and listed it on the New York Stock Exchange. His experience also includes assignments with other
exceptional international and domestic companies, private and public, in diverse industries. Earlier in his
career, he was one of the youngest division controllers in the history of Ford Motor Company. Mr.
Miller is a graduate of The Wharton School of the University of Pennsylvania.

B. Legal/Disciplinary History

None of the foregoing persons have, in the last five years, been the subject of:

1. A conviction in a criminal proceeding or named as a defendant in a pending criminal proceeding
(excluding traffic violations and other minor offenses);

2. The entry of an order, judgment, or decree, not subsequently reversed, suspended or vacated, by a
court of competent jurisdiction that permanently or temporarily enjoined, barred, suspended or
otherwise limited such person’s involvement in any type of business, securities, commodities, or
banking activities;

3. Afinding or judgment by a court of competent jurisdiction (in a civil action), the Securities and
Exchange Commission, the Commodity Futures Trading Commission, or a state securities regulator of a
violation of federal or state securities or commodities law, which finding or judgment has not been
reversed, suspended, or vacated; or

4. The entry of an order by a self-regulatory organization that permanently or temporarily barred
suspended or otherwise limited such person’s involvement in any type of business or securities
activities.

C. Beneficial Shareholders

The following table sets forth certain information regarding the ownership of the common stock of the
Company’s officers and directors and of each person who is known to the Company to be the beneficial
owner of 10% or more of the outstanding common stock as of March 31, 2017:

Paul Baioni, CEO, Director beneficially owns 145,215,846 common shares, 28.59%

John Whittaker, CTO, Director beneficially owns 16,135,094 common shares, 3.18%

John Miller, CFO, Senior Vice-President beneficially owns 18,044,012 common shares, 3.55%

Gates Family Trust, beneficially owns 136,844,028 common shares, 26.94%

Paul Baioni, CEO, Director beneficially owns 10,000 shares of Company's 30,000 Preferred A shares
which represents 100% of the total issued shares.

Item 10: Third Party Providers
Legal Counsel — Beginning on February 21, 2017

Matheau J W Stout, Esq
400 East Pratt Street - 8th Floor




Baltimore, MD 21202

Item 11: Issuers Certifications
I, Paul Baioni, Chief Executive Officer, Chief Financial Officer and Chairman of the Board of Directors
certify that:

1. | have reviewed this Disclosure Statement of Point to Point Methodics, Inc.

2. Based on my knowledge, this disclosure statement does not contain any untrue statement of
a material fact or omit to state a material fact necessary to make the statements made, in light
of circumstances under which such statements were made, not misleading with respect to the
period covered by this disclosure statement; and

3. Based on my knowledge, the financial statements, and other financial information included or
incorporated by reference in this disclosure statement, fairly present in all material respects the
financial condition, results of operations and cash flows of the issuer as of, and for, the periods
presented in this disclosure statement

*/s/ Paul Baioni
Name: Paul Baioni

Title: Chief Executive Officer

Date: August 10, 2017



