TRITON AMERICAN ENERGY CORPORATION

INFORMATION STATEMENT PURSUANT TO RULE 15C2-11
OF THE SECURITY EXCHANGE ACT OF 1934

THE INFORMATION FURNISHED HEREIN HAS PREPARED FROM THE BOOKS
AND RECORDS OF THE ISSUER BY THE OFFICERS AND DIRECTORS OF THE
ISSUER IN ACCORDANCE WITH RULE 15c2-11 UNDER THE SECURITIES
EXCHANGE ACT OF 1934, AS AMENDED, AND IS INTENDED ONLY AS A
SECURITIES DEALER INFORMATION FILE; AND

NO DEALER, SALESMAN OR ANY OTHER PERSON HAS BEEN AUTHORIZED TO
GIVE ANY INFORMATION, OR TO MAKE ANY REPRESENTATIONS NOT
CONTAINED HEREIN IN CONNECTION WITH THE ISSUER, SUCH INFORMATION
OR REPRESENTATIONS, IF MADE, MUST NOT BE RELIED UPON AS HAVING
BEEN AUTHORIZED BY THE ISSUER; AND

DELIVERY OF THIS INFORMATION FILE, AT ANY TIME DOES NOT IMPLY THAT
THE INFORMATION CONTAINED HEREIN IS CORRECT AS OF ANY TIME
SUBSEQUENT TO THE DATE FIRST WRITTEN ABOVE.

The information contained in this Issuer Information Statement has been compiled to
fulfill the disclosure requirements of Rule 15c2-11 promulgated by the Securities and
Exchange Commission under the Securities Exchange Act of 1934, as amended. The
enumerated items and captions correspond to the format set forth in the Rule. The
effective date of this information statement is December 31, 2004, and no inference can
or may be drawn that the information contained herein is current as of any subsequent
date. The financial statements herein contained are presumed to be “current” for a
period of six months after their date, barring extraordinary circumstances. No inference
can be drawn that the financial condition of the issuer has not changed since the
effective date of any financial statement contained herein.



Item I: The exact name of the issuer and its predecessor (if any).

Triton American Energy Corporation
Militarycollections.com

Item II: The address of its principle executive offices.

10203 Birchridge Drive, Suite #805
Humble, TX 77338

281-540-8232 (office)
281-540-9882 (fax)
www.tritonamericanenergycorp.com

Investor Relations: Stephen Taylor
Taylor Capitol, Inc.
20 Marshall Street, Apt 10 U
Irvington, NJ 07111
973-351-3868 (office)
973-453-8385 (fax)
Stephtayl9@aol.com

Item lll: The state and date of incorporation.
Colorado, July 25, 2000

Item IV: The exact title and class of securities.
Common Stock, CUSIP 89676P100, TRAE

Item V: The par or stated value of the security.
$0.001 par value

Item VI: The number of shares or total amount of the securities outstanding
and a list of securities offerings in the past two years.

Authorized: 100,000,000
Outstanding: 20,904,000
Freely Tradeable (public float): 8,604,000

Item VII: The name and address of the transfer agent.

Standard Transfer and Trust Co., Inc.
2980 S. Rainbow, Suite #220

Las Vegas, NV 89146

SEC Approved Transfer Agent



Item VIII:

The nature of the issuer’s business.

A. Business Development

1.

10.

Form of organization of the issuer:
Corporation

Year that the issuer (or any predecessor) was organized;
Incorporated July 25, 2000 as militarycollections.com. Subsequently, on
June 24, 2004, the company changed it's name to Triton American Energy
Corporation

Issuer’s fiscal year end date:
June 30"

Any bankruptcy, receivership or any similar proceeding of the issuer (and/or
any predecessor):
None

Any material reclassification, merger, consolidation, or purchase or sale of a
significant amount of assets not in the ordinary course of business:
None

Any default of the terms of any note, loan, lease, or other indebtedness or
financing arrangement requiring the issuer to make payments.
None

Any change of control:
On June 24, 2004, Louis N. Guidry was duly appointed as CEO &
President of Triton American Energy Corporation and J.P. Beechner
resigned as President & Director of militarycollections.com.

Any increase in 10% or more of the same class of outstanding equity
securities:
None

Any past, pending or anticipated stock split, stock dividend, recapitalization,
merger, acquisition, spin-off, or reorganizing:
On June 24, 2004, authorized shares were increased from 25,000,000 to
100,000,000 and a 3-for-1 split was approved by shareholder vote.

Any delisting of the issuer’s securities by any securities exchange or
NASDAQ:
None



B.

11. Any current, past, pending or threatened legal proceedings or administrative

actions either by or against the issuer that could have a material effect on the
issuer’s business, financial condition, or operations:

None

Business of Issuer

1.

Issuer’s primary and secondary SIC Codes:

Primary: 1311 Crude, Petroleum & Natural Gas
Secondary: 1381 Dirilling Oil & Gas

2. Issuer’s business status:

Triton American Energy is a domestic crude oil and natural gas
exploration and production company, specializing in well re-entry projects
where proven reserves exist. This strategy eliminates the time and risks
of drilling new wells with unknown potential.
Triton's niche or specialty is the small or moderate operations (usually 1-
50 well projects). These can be worth hundreds of millions of dollars in
revenue but require more hands-on attention than the major producers are
willing to give. The small to medium sized well projects acquired by Triton
are or can quickly be brought into production. Life expectancy of these
wells can exceed 10 years or more, producing millions of dollars in
revenue.
Surging energy prices and the accelerating demand for reliable domestic
fuel sources make this an excellent time for the expansion, growth and
success of Triton. With our competitive advantages, efficient operations
and experienced management team we have structured the company to
be profitable with oil prices as low as $17 per barrel.
Since going public in June 2004, we have launched an aggressive well
project acquisition program that has significantly increased assets and
revenues, positioning the company for record revenue growth throughout
2005.
Utilizing advanced recovery technologies along with sound engineering
and a committed management team, Triton has developed a proven
growth strategy of identification, acquisition, and development of domestic
hydrocarbon reserves, thereby reducing our dependence on foreign oil.
Our key strategies are:
» Focus on maximum development of existing fields with proven
reserves and infrastructure in place
= Utilization of innovative, cost-effective technologies to
enhance production
» Use modern technologies such as 3-D seismic to reveal
untapped reservoirs
» Reduce risk with state-of-the-art technologies not available
even 10 years ago
» Maintain a low-cost operations environment



Based upon decades of experience, we believe that many Independents
have unique and special knowledge of "overlooked" proven or highly
probable reserve pools that they are unwilling to openly divulge or exploit
due to a lack of adequate potential personal benefit to be obtained for
sharing the knowledge with larger oil companies. We also believe that
most Independents are excellent opportunity finders who typically
specialize in either a geographical or a geological niche. Many
independents are prevented from growing because they lack access to
capital and administrative skills necessary to effectively grow or market
their business. Most independent producers typically work oil and gas
fields that have been passed over by major oil companies because these
fields are too small to justify their attention. These smaller fields operated
by independents account for a majority of the drilling and half of the oil and
gas production in the US. In most cases these fields, when operated by a
smaller company, can produce far greater returns on a percentage basis.
Over the past century, trillions of cubic feet of gas in Texas alone have
been flared by well operators who, instead of discovering or producing oil
from the targeted formation, discovered and began to make natural gas - a
commodity whose price at the time of drilling made it "non-economic" to
produce. Often the operator would simply plug and abandon the well or
flare such gas while producing oil from a different formation in the well
bore. There are thousands of plugged and abandoned wells in Texas
which, when drilled, had significant "shows" of natural gas, but which were
ultimately abandoned because oil was not found.

Triton's reasoning behind the immediate commencement of an aggressive
re-entry program is straightforward: prices for crude oil and natural gas are
very high and are expected to endure as producers struggle to service
demand, and the most cost-effective method for recovering oil and natural
gas reserves is via the implementation of a disciplined and well-structured
re-entry program. The re-entry of oil and gas wells currently behind pipe
enables Triton to extract potentially significant fossil-fuel reserves while
minimizing the high capital cost typically associated with drilling new wells.

3. Any parent, subsidiary, or affiliate of the issuer:
None

4. Effect of existing or probable governmental regulations on the business:

The oil and natural gas industries are particularly subject to regulation and
intervention by governments throughout the world in such matters as the
award of exploration and production interests, the imposition of specific
drilling obligations, environmental protection controls, control over the
development and decommissioning of a field (including restrictions on
production) and, possibly, nationalization, expropriation or cancellation of
contract rights.



C.

5. Amount spent during each of the last two fiscal years on research and
development activities:

$10,000.00

6. Costs and effects of compliance with environmental laws (federal, state and
local):

We expect to be subject to numerous national and local environmental
laws and regulations concerning our operations and activities and
products. These laws and regulations may require us to remediate or
otherwise redress the effects on the environment of prior disposal or
release of chemicals or petroleum substances by us or other parties. In
addition, we may have obligations relating to any asset that we may sell.
We expect to make provisions for environmental restoration and
remediation at the time we determine that a clean-up is probable and the
amount of such clean-up is reasonably determinable.

The extent and cost of future environmental restoration, remediation and
abatement programs are inherently difficult to estimate. They depend on
the magnitude of any possible contamination, the timing and extent of the
corrective actions required and our share of liability relative to that of other
solvent responsible parties. The costs of future restoration and
remediation could be significant, and may be material to the results of our
operations in the period in which they are recognized and may have a
material impact on our financial position or liquidity. Our operations are
also subject to environmental and common law claims for personal injury
and property damage caused by the release of chemicals or petroleum
substances by us or others. There are not known proceedings instituted
by governmental authorities, pending or known to be contemplated
against us under any international, United States federal, state or local
environmental laws.

We cannot predict future developments, such as increasingly strict
requirements of environmental laws and enforcement policies there under,
that might affect our operations or affect our exploration for new reserves.
A risk of increased environmental costs and impacts is inherent in our
proposed operations and we are unable to provide any assurance that
material liabilities and costs will not be incurred in the future. In general
however, due to our size and limited financial capabilities, the occurrence
of any of the forgoing risks may materially impact upon our business
prospects and results of operations.

7. Number of total employees and number of full time employees:

Two full time employees and four part-time employees.

Investment Policies

= The issuer does not own any real estate.
= The issuer has not investment in mortgages.
= There is no one individual involved in real estate investment activity.



Item VX:

1.

The nature of products or services offered.

Principle products or services, and their markets:

Exploration, production, acquisition, and trade of natural resource based
products. With worldwide demand continuing to grow, including demand
from Japan, China, India and the United States, it is expected that this
industry is far from saturation and pure competition. Pure competition is
also not expected to ever be reached given that license acquisition and
access to infrastructure act as barriers to entry and provide a great deal of
insulation for players.

Distribution methods of the products or services:
We will be depended on the existing infrastructure within the project areas.
Our products would be delivered by collector pipeline systems, ship, rail or
truck. Product will be sent to a central depot or refiners from where it can
be delivered by ship, rail or truck to the domestic market, if necessary.

Status of any publicly announced new product or service:
None

Competitive business conditions, the issuer’'s competitive position in the
industry, and methods of competition:
There is intense competition within the oil and natural gas industries as to
virtually all aspects of the oil and natural gas business, and we anticipate
that substantially all of our competitors will have greater financial
resources, technical expertise and managerial capabilities than we do.

Sources and availability of raw materials and the names of principle suppliers:
We have not yet estimated the extent of any proven oil and gas reserves
or the present value of the estimated future revenues attributable to such
reserves. As such time, if ever, that we make such an estimate there can
be no assurance that we will realize the amounts estimated to be
obtainable. Likewise, until such time, if ever, that we acquire additional
leases we are unable to estimate any future revenues attributable to any
reserves associated with the properties subject to such leases. As a
result, our actual revenues, if any, may be substantially different from any
estimates that we use in calculating the reserve values. Many other
factors over which we have little or no control might lower or preclude
recovery from any property, which is subject to a lease or an interest in a
lease owned by us. These factors include acts of God, income tax laws,
oil, gas and mineral prices, and the development of alternative energy
sources. In addition, there can be no assurance that we will commence
exploration activities or, if commenced, that we will be successful in
finding new reserves or, if found, that production in quantities large
enough to make the operation profitable will be possible.



If we are not able to generate earnings or, if the earnings that we generate
vary significantly from that which we anticipate, our business may be
seriously impaired and we may be forced to terminate our business.

6. Dependence on one or a few major customers:
The nature of the oil industry is not based on individual customers. Crude
and refined products are sold to local and international brokers as well as
to refineries.

7. Patents, trademarks, licenses, franchises, concessions, royalty agreements
or labor contracts, including their duration:
None to date

8. Need for any government approval of principle products or services:

The oil and natural gas industries are particularly subject to regulation and
intervention by governments throughout the world in such matters as the
award of exploration and production interests, the imposition of specific
drilling obligations, environmental protection controls, control over the
development and decommissioning of a field (including restrictions on
production) and, possibly, nationalization, expropriation or cancellation of
contract rights.

Item X: The nature and extent of the issuer’s facilities.

Triton leases office space at 10203 Birchridge Drive, Suite 805, Humble, Texas 77338
The issuer owns all assets shown on the balance sheet.

Items 1-7 are not applicable.

Item XI: The name of the chief executive officer, members of the board of
directors.

Chief Executive Officers:
Louis N. Guidry, President/CEQ, Secretary, Treasurer, Director

Security ownership of certain beneficial owners and management:
Name

Title of Owner Amount Percent
Address of Beneficial Owner

Louis N. Guidry 11,850,000 57%
President/CEO, Secretary, Treasurer & Director Common
10203 Birchridge Drive, Suite #805
Humble, TX 77338



Item XII: The issuer’s most recent balance sheet and profit and loss and
retained earnings statements.

See Exhibit “A” for financial information. The financial statement attached
as an exhibit are certified by the signing officer of the Company that they
present fairly, in all material respects, the financial position, results of
operations and cash flows for the period presented, in conformity with
accounting principles accepted in the United States, consistently applied.

Item XIil: Similar financial information for such part of the two (2) preceding
fiscal years as the issuer or its predecessor has been in existence.

See Exhibit “A” for financial information. The financial statement attached
as an exhibit are certified by the signing officer of the Company that they
present fairly, in all material respects, the financial position, results of
operations and cash flows for the period presented, in conformity with
accounting principles accepted in the United States, consistently applied.

Item XVI:  Whether the quotation is being submitted or published directly or
indirectly on behalf of the issuer, or any director, officer or any
person, directly or indirectly the beneficial owner of more than 10
percent of the outstanding units or shares of any equity security of
the issuer, and, if so, the name of such person, and the basis for any
exemption under the federal securities laws for any sales of such
securities on behalf of such person.

Management of the Issuer is not aware of any quotation or quotations
being submitted which are submitted on behalf of the Issuer or any
Director, Officer or Ten Percent (10%) shareholder of the Issuer.

The above information has been undersigned on the date indicated.

Louis N. Guidry
President/CEO, Secretary, Treasurer, and Director
February 7, 2005



EXHIBIT “A”

Financial Information

-10 -



TRITON AMERICAN ENERGY CORPORATION

Profit & Loss Statement
1/02/04 thru 12/31/2004

INCOME
Business Income $940,124.11
TOTAL INCOME $940,124.11

EXPENSES
Advertising $ 2,452.00
Auto Expensive 3,764.68
Bank Charges 215.00
Charity 500.00
Consulting Fees 38,213.72
Fees, Dues &
Subscriptions 6,774.74
Gifts Given 870.77
Investment Equity 796,000.00
Meals & Entertainment 1,522.75
Miscellaneous, Business 10,219.33
Office Fixtures 6,005.51
Office Furniture 8,600.46
Petty Cash 400.00
Postage & Delivery 1,118.19
Printing & Reproduction 226.51
Recreation 455.72
Rent 7,694.00
Supplies, Business 2,967.84
Travel, Business 4,429.28
Utilities 5,145.36
Wages 24,000.00
TOTAL EXPENSES $921,575.86

OVERALL TOTAL $ 18,548.25
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TRITON AMERICAN ENERGY CORPORATION

Cash Flow
1/02/04 thru 12/31/2004

INFLOWS
Business Income $ 940,124.11
TOTAL INFLOWS $ 940,124.11

OUTFLOWS
Advertising $ 2452.00
Auto Expensive 3,764.68
Bank Charges 215.00
Charity 500.00
Consulting Fees 38,213.72
Fees, Dues &
Subscriptions 6,774.74
Gifts Given 870.77
Investment Equity 796,000.00
Meals & Entertainment 1,522.75
Miscellaneous, Business 10,219.33
Office Fixtures 6,005.51
Office Furniture 8,600.46
Petty Cash 400.00
Postage & Delivery 1,118.19
Printing & Reproduction 226.51
Recreation 455.72
Rent 7,694.00
Supplies, Business 2,967.84
Travel, Business 4,429.28
Utilities 5,145.36
Wages 24,000.00
TOTAL OUTFLOWS $ 921,575.86

OVERALL TOTAL $ 18,548.25
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TRITON AMERICAN ENERGY CORPORATION

Balance Sheet
1/02/04 thru 12/31/2004

ASSETS
Cash & Bank Accounts
Checking
Total Cash & Bank Accounts
TOTAL ASSETS

LIABILITIES & EQUITY
Liabilities

Equity

TOTAL LIABILITIES & EQUITY
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$18,548.25
$18,548.25

$18,548.25

$ -
$18,548.25

$18,548.25



