President and CEO Anderson Alves Dias

Phonebrasil International Inc. is headed by Mr. Anderson Dias. Mr. Dias has a lifetime of experience in
International Business, Telecom and Business Financing. Anderson Alves Dias as a self made man
initiated his business at the age of 19 when he bought a Supermarket in Curitiba, Estado do Parang, in a
bankruptcy situation. At the age of 20 he had already paid all the supermarket debts and acquisitioned
two additional branches in neighboring cities. His success was partly due to a new method of retail food
selling he developed in which he was compensated directly by the vendors for product sales as would a
commission based business as opposed to marking up food products and taking profits from within as
an internal organization. This unique and innovative strategy allowed him much greater success and the
attention of the hierarchy of major cities. To include the Mayor of Rio Branco, in Parand's State. In this
contract the mayor Bento Benelli supplied food to 500 families of his group of named companies Group
Bento BENELLI.

In year of 1991 Mr. Dias went to work for a company in Argentina who belonged to a Group entitled
Marimon. This group had the retailer’s concession for automobiles and motorcycles in Argentina’s
automotive market and he was able to bring two of the largest manufacturers and retailers of
automobiles in the world in just a short period of time to include the companies Kawasaki and Suzuki. In
just two years he imported 2.040 motors for the Argentine market. Mr. Dias having increased company
revenues by over 35% was able to open the doors to the most coveted Asian market.

After a great success in all his endeavors thus far in his career Mr. Dias returned to Brazil and took
advantage of an opportunity that was in high demand where his knowledge of international business
coordination and importing would serve his new business very well. He opened an importer for
motorcycles under the name of Routa 55 owning 90% of the company and with his partner Patricia
Maris Mendes owning the other 10%. The company imported several marks motorcycles and with a
partnership with DELL LOVE motorsports (A Californian group) was able to sell more than
USDS$400,000.00 in motorcycles. During this businesses operations with the fall of the Brazilian
President, Fernando Collor, the import taxes being raised again to an unprofitable high forced him into
the difficult but most responsibly equitable decision to cease the company's activities.

In 1996 as an outside consultant working for Steve and Manes Marbles he was in charge of appointing
company representatives not only in Brazil but also in Argentina and Uruguay. In a 12 month time his
decision making and appointing of the company hierarchy was able to generate more revenues to an
increase of 17%.

In 1997 he initiated his activities in the international finance market and went to live in Europe where
worked with a French banker that at that time was a company Vice-President at DIBELIPTOM, a London
Security House. Within this company, acting as broker, Mr. Dias acquired experience in the international
finance market. During the five years he spent brokering these investments, he negotiated numerous
successful contracts between Brazilian and European companies.

In 1999, Anderson Dias initiated his activities in the telecommunications market when he
founded "PhoneBrasil Inc." Instantly, Anderson Alves Dias became a partner to the cellular giant



Audiovox, who was seeking representation in South America. For over two years, Audiovox had
attempted, with little success, to enter and saturate the Brazilian market.

Through his well developed relationships and ties with Brazilian businesses, and more
importantly, the governing parties, he was able to secure in less than two months all the
necessary licenses and certificates of all the products Audiovox was to use in its endeavor via
the technology company ANATEL, who is telephony market regulator in Brazil, similar to the
FCC in the United States. As 01/12/2000, he began a campaign and launch of AUDIOVOX with a
public presentation to the larger telecommunication conglomerates, such as Telefonica, Tim
Cellular, Sercontel, Global Telecom, TELESP, as well as government officials and the president of
ANATEL. With AUDIOVOX's entrance in Brazil, Anderson managed to elevate the shares price of
Audiovox in NYSE from USD$27.00 to USDS 50.00 in 12 days. It did however trade over $70.00
price per share shortly thereafter.

To view authorization from Audiovox 2000 click here http://00ec925.netsolhost.com/5 Aud.jpg

To view a newspaper release of Audiovox 2000 with PhoneBrasil and Anderson Dias click here
http://00ec925.netsolhost.com/newsdia 12 de Jan de 2000.jpg.

CEO of PhoneBrasil, Anderson Dias had the responsibility of introducing, and after this,
representing, AUDIOVOX in the Cellular area in Brazil with their technology. “We accomplished
the constitution of the PhoneBrasil (PhoneBrasil) in Brazil, in Curitiba - Pr."

Mr. Dias promoted the release in Brazil, in an extremely short time, being about 25 days among
Audiovox Communication's approval. January 12, 2000, receiving the main operators at that
time (Telefonica Rio, Telefonica Sao Paulo, Telefonica Bahia, Tim Sul (Telecom ltalia Mobile),
Tim Nordeste, Americel, BCP (Bell South), Sercomtel, Telemig, TCO Cellular, among other)."

Certification via ANATEL was completed on 9 different models in 35 days. Concluded all
certification process at TIM (Telecom ltalia Mobile) Sul and TIM Nordeste, Maxitel, Telefonica
Sao Paulo, Telefonica Rio, Telefonica Bahia, BCP (Bell South), Tim Sul. We were invited to join
with a Brazilian Treasury Department team to help them to elaborate a new Brazilian index
table for cellular devices, like consultants. With our vast experience in this area, we believe that
we will have full success in the markets that we are disposing ourselves to enter. Over the
passing time as Mr. Dias’ efforts were not receiving the support by AUDIOVOX he chose to end
his representation of this company in Brazil.

Now, Anderson Dias, CEO of PhoneBrasil, is continuing his activities in this market after many
offers from large communication conglomerates and State Governments to continue what they
had started. In September of 2006, Mr. Dias organized PhoneBrasil Telephony Voip Digital Inc.
This company, residing in the State of Florida, has reached an agreement and has an open order
with the Government of Brazil for the activation of up to 1,000,000 lines in 18 months.
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Chief Financial Officer a Mr. Luiz Cesar Busch Ziliotto

Leading the company in its efforts to provide a service that is not only equitable to its clients and but as
well profitable for its shareholders is the Chief Financial Officer a Mr. Luiz Cesar Busch Ziliotto,
professional with more than 20 years of experience in the national and international markets,
import/export logistics and international trade.

Mr. Zilioto graduated in with a civil engineering degree in 1982. Immediately upon the completion of his
education he decided to begin a career in finance. In 1983 his first MBA in finance began with his work
as Assistant Director of Lutcher Brown an American company. This group worked on reactivation project
of the pulp mill Morro Verde, in Parand's State, South Brazil. In this period he acquired great experience
in contract generation, negotiation and dealing with several suppliers at a time using strategic planning
and his studies of economic-financiers viability.

Using the influence of his double citizenship, consisting of Italian-Brazilian, he was hired in the beginning
of 1987 by the Italian company MACLINEA S.A, a multinational machines distributer for the wood
industry manufacturer as its Chief Financial Manager. During his time with this company he took
advantage of a course for Administration Control provided by the University IPSOA in Milan and was
able to greatly improve knowledge of international finance and coordination.

Early in 1989, with the country opening its imports to international trade, he co-founded Curitiba-PR
with other three partners becoming the first importer of automobiles in its city. His company would act
as a dealer of cars for the Russian company LADA and later the Japanese manufacturer Subaru. With the
raise of the import taxes on vehicles in 1994 he left the importer society and took the office of Managing
Financial Director of a Life insurance company called Centaur. In the four years of his employment with
Centaur he became an expert in dealing with the Brazilian market regulators, especially with SUSEP
(Superintendence of Private Insurances).

In 1999 left the executive board of directors of the insurance company and became one of the three
members of its Administration Board, a position that he occupies even today.

In this same year he was hired as the CEO of a smaller company, a plywood manufacturer called Pedro
N. Pizzatto Industries LTDA, which is owned by Congressman Luciano Pizzatto. Utilizing his skills on
linguistics knowing multiple languages such as English, Spanish, Italian, Portuguese and German, he
redirected the company to the exporting market, with special emphasis on Europe. In less than two
years the company increased its revenues by 150%. In this period he also completed his second MBA
(2003-2004) in Advanced Administration of Business.



Always willing to accept new challenges in his career, Mr. Zillioto saw the potential growth of the VOIP
market in Brazil. Believing in this opportunity he accepted the invitation extended by Mr. Anderson Dias,
at the end of 2005 to implant and to manage the financial area of the company Elite (Phonebrasil).
While he waits with enthusiasm the growth of this project VOIP he has been acting as finance consulter
of medium size companies who are in need of his special services.

Director Patricia Maris Mendes

Miss Mendes began her managerial career in 1994 in the retail clothing sector. In a partnership with
Anderson Alves Dias she opened a clothing store that imported Asian clothing products. In less than six
months the store was upgraded to become a mass clothes and shoes distributer. It was one of the first
importers of these products in the Asian market.

With her experience in the import/export industry, by the end of 1995 entered as a (10%) partner of the
enterprise importer “Rout 55”. In this company she was responsible for Motique's Logistics, a
department that imported fashion articles to motorcycle drivers, such as Suzuki and Harley Davidson.
Due to the changes in the tributary legislation of the country, import taxes dramatically increased and
the company paralyzed its activities. During years from 1996 to 1998 she would continue to supervise
her mass clothing distributorship of Asian products.

In 1999 she restarted her managerial activities with Anderson Alves Dias where she entered as (10%)
partner in the company Elite Telephony and Participations LTDA. Elite would act as the representative
for the cellular giant Audiovox in the country of Brazil. Ms. Mendes would take on the responsibility of
the creation and execution of the structure of the import logistics for the cellular distribution in the
Brazilian market. She would also play a vital role in the legalization of the product use and licenses
needed to be approved by ANATEL who is the Brazilian equivalent of the American regulator known as
the Federal Communications Commission. Due to the lack of support from AUDIOVOX the Brazilian
operation was disabled at the end of 2003, causing her to leave the company.

In 2005, with the reigniting of pre ordained plans and contracts of the the company Elite Telephony and
Participations LTDA. now a VOIP company in whole, she came into the company as partner again
together with Mr. Anderson Alves Dias and Luiz Cesar Busch Ziliotto. In less than two months reactivated
the company took part in the negotiations with the American VOIP company called VOYZE, for the
representation as Master Dealer for the whole Brazilian market. She took part also in the certification
processes close to the regulators and in the sales contracts coordination of the 3,759 lines sold in six
months.

To date she works as the company director for PhoneBrasil, being the person directing the import and
distribution logistics of the ATAs. She is also responsible for the selling of new contracts and the
recruitment of the sales team to work into the already functioning structure of sales and product
marketing.



Mr. Jacques David Head of Commercial Division

The Commercial division is headed by none other than a Mr. Jacques David, a respected and well
recognized professional with more than 30 years of experience in the telephone and mass
telecommunications sector as advisor to many well organized and successful corporations.

In the area of marketing, management, strategic planning, telecom contracts, financial and economical
planning, telecom legislation, contracts, Phonebrasil works with several third party subsidiaries creating
an extensive and endless network of experienced companies specializing in domestic and international
phone services, cellular and wireless networking, and as well the internal mathematics of networking an
international infrastructure of telecommunications.

Mr. Alberto Fernandez Technical Lead
SUMMARY OF EXPERIENCE

- Complete knowledge of the entire TCP/IP suite of protocols

- Troubleshooting and implementing heterogeneous networks and infrastructure (Redhat Linux 6.2 7.3,
Sun Solaris, UNIX mixed with Windows 2000 and NT 4.0.)

- Experience with designing and implementing medium sized LANs based on NT 4.0 or 2000.

- Master Level Training in DOS (all), Win 3.X, Win 9X (all flavors), Win NT 4.0, Windows 2000, Unix, Linux
Redhat, and other Linux distributions.

- Expert level training in implementing and administering 11S web/ftp server.

- Strong knowledge and background in implementing and designing a DNS/WINS/DHCP scheme for
different network purposes, and Active Directory infrastructures.

- Master Design and implementation director for Voip Networks that handles over 20 Million Minutes
- ISDN, SS7 and R2 protocol knowledge with E1’s And T1's

PROFESSIONAL BACKGROUND

Xynergia Inc, Miami, FL

It Manager 2004-2006

- Maintenance and managing of a voice network

- Developed and implement proprietary Billing System for customers

- Maintained a relationship with carriers, customers and providers

- Interconnected network interface with other companies Using CISCO Gateways And Gatekeeper
system



- Debugging of Network & VolP Problems, and Maintained customer technical issues
- Managed and implemented VOIP gateways such as Cisco, Quintum, Huaweii.
- International Interconnections with numerous carriers both IP and TDM, to include SIP, H232, R2, ISDN.

- Managed and maintained a constantly growing based of retail customers with IAD’s using Opensourse
technology

- Implemented, managed and modified different open source VOIP Applications for the benefit of the
business which include GNUGK, Asterisk, Yate.

Wip Telecom USA LLC, Miami, Fl

VOIP Engineer, 2002 - 2004

- Individually maintained a Cisco VOIP network,

- Developed and implemented proprietary Billing System

- Maintained a relationship with carriers, customers or providers

- Interconnected with other companies Using CISCO Gateways And Gatekeeper
- Debug Problems Maintained technical issue tickets

- Debug Billing system.

- Managed a Radius Server with a MySQL backend

- Managed an SQL server, used for customer database.

Panther Telecommunications Corp, Miami Florida

Network Manager, 2001 - 2003

- Developed and maintain the company's Local Area Network for 65 computers.
- Designed, implemented, and managed the billing system.

- Manage the company's telephony switches.

- Develop and implement the company's web page.

- Develop and implement a customer service software program.

- Handle all other technology information for the company.

Latcom.Net, Miami, FL



Network Administrator (Data & Voice), 2000 - 2001

- Managed a full VOIP Network.

- Maintained a Telephony Experts Billing Server.

- Maintained Vocaltec —Network manager, gateway, gatekeeper.

- Managed, maintained, and performed daily backup on SQL Server and Oracle Database.

- Maintained and managed web and mail service for the company.

- Designed and implemented the company's management reporting system.

- Developed strategies to interconnect to other Voice over IP carriers.

- Provided technical support to sub carriers.

- Managed relations with carriers.

Dade County Public School, Miami, FL

Network Administrator Assistant/Office Work/Backup, 1998 - 1999

- Network Administrator Assistant for informational technology library media services.

- Performed a daily backup procedure for database which contained encrypted information.
- Maintained a lab that consisted of 34 computers.

Vocational Training

Certification with Aperto Technology and WIMAX Specialist. Certified in field analyst for WIMAX
Network. As well as VOIP over WIMAX Maximizing the Packets per Second.

Vocaltec Training

Vocaltec Engineer Certification



