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Belo Horizonte, March 07, 2016 – MRV Engenharia e Participações S.A. (BM&FBovespa: MRVE3 – ADR OTCQX: 

MRVNY), announces its results for the fourth quarter of 2015. The financial information is presented in million Reais 

(R$ million), except where otherwise indicated, and is based on the consolidated financial statements prepared and 

presented in accordance to the International Financial Reporting Standards (IFRS), which considers Guideline CPC 04 

Application of Interpretation ICPC 02 to Brazilian Real Estate Development Entities, issued by the Accounting 

Pronouncements Committee (CPC) and approved by the Brazilian Securities and Exchange Commission (CVM) and the 

Federal Accounting Council (CFC), consistent with the standards issued by CPC. 

 

 

4Q15 AND 2015 HIGHLIGHTS 

 

 In 2015 the ex-equity income EPS reached R$ 1.457, an increase of 32.2% from last year. 

 Cash flow generation of R$ 806 million in 2015. 

 Increase of 1.9 p.p. in gross margin, reaching 30.2%. 

 Net Income of R$ 4.8 billion, an increase of 13.8% comparing to 2014. 

 Reduction of 13.8 p.p. in the Company’s leverage, reaching 10.4% of net debt to 
shareholder´s Equity. 

 Reaffirmation of ratings AA- (br) by Fitch Ratings and brAA- by Standard & Poor’s, best rating 

of the sector. 

 

 

 
 

 

 

 

 

  

 

 Cash generation of R$ 247 million in the 4Q15 and historical 

record of cash generation of R$ 806 million in 2015  

Reaffirmation of rating by Fitch Ratings and Standard & Poor’s. 
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Message from the Management  

 

 Solid and stable operation  

 

MRV has initiated its geographical diversification in 1994 and today it is present in 140 cities. Reaching 

such diversification level demands time and investment, however brings us a large competitive 

advantage, gains in scale, cost savings and also builds obstacles that prevent new competitors from 

easily entering into markets were we act. We have grown in a consistently and organically manner, 

building a top team oriented to MRV’s management culture. The complexity in achieving this level is 

reflected by the restricted performance of competitors concentrated in fewer regions. 

 

In 2015 we reported solid operational and financial results. The Company achieved 14 consecutive 

quarters of cash flow generation, reaching the highest annual volume of our history, keeping the pace 

and balance of our operations. 

 

 

 

 

 

 

 

 

 

 

 

 

The continuous cash generation and the reduction of the average collection period will result in less 

need for working capital and consequent optimization of the capital structure in the medium/long term. 
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Launches in 2015 presented the highest volume in the last 4 years. The know-how built in these 36 years 

and the excellence in processes of real estate development, incorporation, launches, sales, real estate 

financing, construction and after-sales, make the Company the largest homebuilder in Brazil. 

 

In the past two years we delivered more than 80 thousand units, equivalent to a city with 270 thousand 

inhabitants. We are the 2nd largest Company in the world2 in terms of unit production. 

 

Considering the Brazilian demographical characteristics, approximately 1 million new households are 

raised per year. There is a housing demand of about 20 million units² for the next 15 years. Considering 

Brazil's income profile, most of this demand will be in economic sector on which MRV has its focus. 

Therefore, we act on market with a high demand in the long-term. 

 

 Efficient  Cost Management 

In the last 3 years the Company has been reporting a strong increase in projects profitability, ending 

4Q15 with a gross margin of 31.1%, an increase of 5 p.p. compared to 1Q13. 

 

 

 

 

 

 

 

 

 

 

 

 

The growth of our gross margin is a result of significant gains in several subjects, among them the 

reduction of operational expenses due to the renegotiation of prices and payment terms with 

suppliers of materials and services.  

 

Furthermore when comparing the increase in the productivity index, we had an increase of 9% 

compared to 2014. This enhancement is a consequence of investments internalization of workforce, 

turnover reduction, investments in training and control of the labor force productivity. Regarding the 

speed of production, we reported an increase of 23% compared to 2014. 

 

                                                      
2 Among the listed Companies in the Stock Market of: Bovespa, BMV, BCS, Merval, IBVC, NASDAQ, NYSE, TSE, HKEX, SHX, 
SZX, SGX, LSE, DB, FWB, EURONEXT. 

² According to a study from YE: Sustainable Brazil – Potentials of the housing market. 

 



 

4 

 

The ongoing projects are showing greater linearity in the results, due to a more mature operation in the 

markets where we operate, especially in those where we are in the 2nd and 3rd cycle. 

 

In 2015, we observed a sharp drop of competition in land acquisition. As a result we managed to reduce 

our fraction in the acquisition cost in 16% in relation to the previous year. In addition, we invested 

aiming to further enhance the quality of our landbank, acquiring areas with excellent location and 

shorter deadlines for legalization.  

 

As the Company has a solid financial statement with a cash position of more than R$ 1.7 billion, we 

experience a good moment to purchase land. Only in 2015 we disbursed over R$ 280 million in 

acquisitions. 

 

The improvements mentioned above and the higher speed of sales transfer (simultaneous sales project) 

require fewer resources to be ported by the Company in each project. This movement provides the 

Company with a lower need for working capital and application of equity in projects. 

 

Today we have the largest and most qualified team of operations among homebuilder companies in the 

country. 

 

 Debt 

Since 2012 when we started reporting cash generation, the Company has been reducing its leverage 

level, decreasing debt/equity from 40.7% to 10.4% in 4Q15. MRV ended 2015 with a coverage of 113% 

of the debt indexed to CDI, and R$ 1.7 billion of gross cash was used for the corporate debt of R $ 1.5 

billion. Therefore, the current cost of the Company net debt is indexed to TR, all in costing 10.4% y.o.y. 

This debt is related to construction financing. 

 

 

 

 

 

 

 

 

 

 

 

 

 

Therefore in a potential restrictive credit scenario, this capital structure will give us more convenience 

for funding. The recurrent cash generation will help us reach a net cash at some point. 
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 Sustainability Initiatives 

In order to contribute to the sustainable development of Brazil, MRV invested R$126 million on 

education, health, urbanization and environment in 2015. 

 

 MRV and MPCON Agreement 

In October 2015, in order to improve our strategy of having the clearest and the best relation with 

our customers, the Company signed a commitment with the Associação Nacional do Ministério 

Público do Consumidor (MPCON). The Company's initiative is unprecedented and was highly praised 

by the authorities that defend the consumer rights in Brazil. The Commitment Statement provides, 

among others, objective criteria for solving conflicts that may arise between the Company and its 

customers. The adoption of the new criteria, as from January 2016, will significantly contribute to 

the reduction of judicial and extrajudicial liabilities of the Company. 

 

 MRV Institute 

In 2015 the MRV Institute (Instituto MRV - IMRV) has expended its dimension 

through the development of a number of social, educational and 

environmental projects. Among the projects developed by IMRV we highlight 

the “Voluntariado MRV” and “Escola Nota 10” and the projects developed in 

partnership, such as “Criança Esperança”, “Cidade dos Meninos São Vicente 

de Paula” and “Instituto Atlântico”. Through IMRV the Company intends to 

promote the appreciation of human being, social inclusion, encouraging 

education and vocational training, in addition to the sustainable 

development of society. 

 

The project “Escola Nota 10” invests in the education of employees and the 

surrounding community offering literacy courses, elementary education, 

vocational and computer science. In 2015 we reached the number of 119 

implemented schools, benefiting more than 3.2 thousand people. 

 

 Environmental Seals 

In 2015 the Company enhanced its measures to promote better social, environmental and 

economic practices in its entire production chain in order to generate high quality results and add 

value to its several stakeholders: shareholders, clients, employees, community, governmental 

agencies, financial institutions and partners. The environmental seals “MRV + Verde” and “Obra 

Verde MRV”, which certify the company´s projects and construction sites, are an example of 

environmental practices promoted by the Company. 

 

Certifies the project that provides: improvement of surrounding areas, projects for 

development of landscape, structure for selective waste collection, leisure equipment, 

solutions to reduce energy consumption, etc.  
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Certifies the project that provides: development programs for rationalizing and 

optimizing the water use, energy and waste, use of certified wood, incentives for 

education and development of employees.  

 

 

 Mão na Roda 

In 2015, the Company has innovated once again by launching the portal "Mão 

na Roda MRV”. This is an exclusive online platform for the residents of our 

projects which offers different types of services provided by a neighbor to 

another. The portal is a collaborative platform that aims to stimulate 

entrepreneurship, sustainable development and social integration among the 

residents of our projects. 

 

Among the functionalities, the portal has the ability to do searches using filters as profession, city 

or even the project itself and the review of services rated from 1 to 5 stars. 

 

In addition, the platform allows the inclusion of up to 3 different ads with pictures per unit, Finder 

on Google Maps, besides measurement of the results together with visits checking of the site, 

number of entries and conducted searches.  

 

We received more than 4 thousand entries, with disclosure of 900 ads and 100 thousand views per 

year. 
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Financial Performance - MRV 
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Operational Performance - MRV 

Land bank 

 
 

The company has been taking advantage from good market conditions to expand its land bank. In 4Q15 

48% of land acquisition was acquired through swap or installment payment after project approval. In 2014 

and 2015 the Company's strategy was focused on the acquisition of land in the largest cities in Brazil, which 

will enable the growth of our operations in these regions.  

 

Out of the R$ 35 billion of the land bank, R$ 1.77 billion already has incorporation permits (12.090 units), an 

increase of 15% compared to 4Q14.  
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Gross Launches (%MRV) 

 
 

MRV reached R$ 4.7 billion of units launched in 2015 and R$ 1.6 billion in 4Q15 with 96% of these units 

being eligible to the MCMV program, second highest launching volume in the history of the Company.  We 

see the new parameters of MCMV3 in a positive manner, which will benefit the Company's operations in 

the regions where we operate. We accelerated the launches during this period in order to begin 2016 ready 

to attend the new program demand. 

 

This move aims to supply the inventories of the regions that had positive changes within the limits from 

cities, and also in cities with inventory below market potential, allowing the increase of SoS and margins in 

the future. 
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Pre-Sales (%MRV), net of swaps 

 
 

MRV reported a good pre-sales performance in 4Q15, reaching R$ 1.4 billion, an increase of 5% in relation 

to the last quarter. This result is a combination of a good demand market and low competition, together 

with the availability of low-cost credit. The economic real estate segment has solid performance, with 

distinct characteristics of the medium and high income, showing to be resilient to the macroeconomic 

impacts. 
 

 

Cancellations (%MRV) 

 

 

 

Cancellations are mainly derived from sales carried out the new process, the “Vendas Simultâneas”. With 

the conclusion of the implementation of this process in 2015, we have identified the reduction of 

cancellation in the harvest of 2015 and better performance on transfer, contributing to a consistent cash 

generation and for the gradual reduction of cancellations in the coming quarters. 
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Real Estate Financing 

 

The credit operations remain unchanged, with normalized hiring and transfers. The bank strike held in 

October 2015 negatively affected the level of transfer. 

 

 

 

Production  
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The annual increase of 9.3% in the number of built units and 6.3% in finished units reflects the continuous 

evolution in the Company's operating efficiency, with a work-force increasingly qualified and continuously 

improvement of production processes.  

 

Inventory at Market Value (%MRV) 

 

 
With the release of MCMV3 and effectiveness of the new parameters of this program, we had a positive 

impact on the eligibility of the Company's inventories in FGTS, reaching 91% of the units. The large volume 

of units launched in the last month of the quarter impacted in the increase of inventory duration. 
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Financial Performance- MRV 

Net Operational Revenue  

 

 

In 2015 the Company's revenue increased 14.3% in relation to 2014, due to a growth of 8.6% in the number 

of built units and of 5.6% in the average price, considering a larger mix of products sold under FGTS. 
 

Gross Profit  

 

 

The significant increase of 21.5% of gross profit and 1.9 p.p. of gross margin when compared to 2014 reflect 

the conclusion of 2012 and 2013 projects, greater operational efficiency and effort from the company to 

manage its costs. 

 
Financial Cost recorded under COGS 

 

 
 

Selling, General and Administrative Expenses (SG&A) 
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In 2015 selling expenses increased compared to 2014 due to the change in criteria for commission payout, 

internalization of the sales force and increased investment in campaigns and media.  

The other operating expenses/revenues show a growth of provisions for contingency. These provisions had 

its origin in, mainly in the discussions of the past between the Company and its customers and were 

calculated according to the prevailing case law and more conservative criteria. In addition, the Company 

adopted a strong policy agreement during 2015, achieving favorable economic results and improving its 

business image for the judiciary and consumers. 

Financial Results 

 

 

Costs related to financial expenses on loans, financing and debentures related to the construction of 
projects are capitalized. 
 
The increase in gross cash position and CDI during contributed to the increase of 21.5% in financial income. 
 
We demonstrate below the total financial result adjusted by the financial charges allocated to COGS.  
 

 
 

EBITDA3

                                                      
3 See EBITDA definition at the Glossary 
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Net Income  
 

 

 

 

Unearned Results 

 
 

 

Balance Sheet 

Cash and Cash Equivalents and Short-term Investments 

 
 

The Company maintains a solid cash position and low leverage. Considering the more challenging 

macroeconomic environment, we chose to keep the generated cash in our balance sheet. 
 

Receivables from Real Estate Development  

 
 

The “vendas simultâneas” has been contributing each quarter for the good level of receivable and the 

reduction of accounts receivable volume. This efficiency in our receivables cycle has been positively 
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impacting the cash generation and reducing the need of free cash flow and own resources invested in 

projects. 

 
 

MRV’s portfolio is composed by amounts to be received from clients, which is, installments payed directly 

to the company when the mortgage given by the bank does not reach 100% of the unit’s value. In this 

category, the installments (average of 29 months) are paid essencially during construction phase, thus 

before keys delivery. For this portfolio, there is a provision of R$ 29 million in 2015, totalling R$ 56 million. 

 

 

Advances from Customers  

 
 

Real Estate for Sale and Development 
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Total Debt  

Total debt as of December 31, 2015 was R$ 2,250 million, fully denominated in Brazilian Reais, and mainly 

indexed to the interbank deposit rate and referential rate. 

 

 

 
Debt Maturity Schedule 

 
 

On December 31, 2015, the duration of MRV’s debt was 15 months. 

 

Debt Breakdown 

 
 

Weighted Average Debt Cost 

 

 

On December 31, 2015, the Company weighted average debt cost of 100% of our debt was below the Selic 

set up to the period (14.25%). 
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Term 06/02/2016

Status Active

Approved Quantity 12,000,000

Acquired Quantity until  12/31/15 0

Buyback Available Balance (as of 12/31/15) 12,000,000

Treasury Shares (as of 12/31/15) 2,979,952

Share Buyback Plan (06/03/2015)

 

Net Debt 
Consolidated MRV Net Debt 

 
 

 
Covenants & Corporate Risk 

 

Ratings 

 
brAA- 

 
brAA-- 

 

 

Debt Covenant3 Receivables Covenant 

  

Net Debt + Properties Payable

Equity
  <  0.65 

Receivables +  Unearned Income  +  Inventories 

Net Debt +  Properties Payable +  Unincurred Costs
> 1.6 

 
 

Repurchases 

 

 
Since August / 2011, we have been active in share buyback programs to hold in treasury and/or eventual 
cancellation or disposal. In 4Q15, no repurchase have occurred. 
 

                                                      
3 Debt and Receivables Covenants calculated in accordance to new accounting consolidation rules as of 1Q13. 

Market Share: R$ 3.9 billion

US$ 1.0 billion

(12/31/15: US$ 1 = R$ 3.942)

MRVE3 (12/31/15)

441,159,732 shares in the market

Average Daily Trading Volume (2015):

R$ 20,7 million
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LOG Commercial Properties 
 

LOG CP, from 3Q13 on, as LOG has requested for public company in CVM´s “B” category, started to release 

its detailed results. LOG´s earnings release is available on MRV’s website 

(http://ri.mrv.com.br/relatorios_trimestrais.aspx?l=2). Find below LOG CP’s main metrics: 

 

 
 

  

31/Dec/15 

Accum.

31/Dec/14 

Accum.

31/Dec/15 x 

31/Dec/14

1,276,099 1,358,914 -6.1%

1,220,346 1,203,342 1.4%

55,754      51,136      9.0%

-            104,436    -100.0%

1,018,084 937,912    8.5%

997,318    922,832    8.1%

20,766      15,079      37.7%

-                -            0.0%

665,177    649,002    2.5%

649,917    635,712    2.2%

15,260      13,290      14.8%

-                -                0.0%

621,968    589,184    5.6%

606,777    574,951    5.5%

15,191      14,233      6.7%

-                -                0.0%

Financial Highlights

(in R$ thousand)
 4Q15  3Q15  4Q14 

4Q15 x 

3Q15

4Q15 x 

4Q14

12M15 

Accum.

12M14 

Accum.

12M15 x 

12M14

Net Operating Revenues 24,169       23,861       21,304      1.3% 13.4% 92,911      67,968      36.7%

EBITDA 9,823         20,813       13,664      -52.8% -28.1% 44,345      285,682    -84.5%

EBITDA Margin (%) 40.6% 87.2% 64.1% -46.6 p.p. -23.5 p.p. 47.7% 420.3% -372.6 p.p.

Adjusted EBITDA ** 20,207       17,514       17,038      15.4% 18.6% 74,198      49,983      48.4%

Adjusted EBITDA Margin (%) 83.6% 73.4% 80.0% 10.2 p.p. 3.6 p.p. 79.9% 73.5% 6.3 p.p.

FFO 13,807       10,822       11,587      27.6% 19.2% 17,191      272,247    -93.7%

FFO Margin (%) 57.1% 45.4% 54.4% 11.8 p.p. 2.7 p.p. 18.5% 400.6% -382.0 p.p.

Adjusted FFO ** 6,501         8,150         5,417        -20.2% 20.0% 31,288      22,391      39.7%

Adjusted FFO Margin (%) 26.9% 34.2% 25.4% -7.3 p.p. 1.5 p.p. 33.7% 32.9% 0.7 p.p.

* Retail: Shopping Centers and Strip Malls.

*** The operating highlights considers LOG´s JV´s .

Built GLA

Warehouses

Retail *

Office

Delivered GLA

Office

Approved GLA

Warehouses

Retail *

Office

Operating Highlights

(in GLA sq.m., in %LOG)

Portfolio

Warehouses

Retail *

** Adjusted EBITDA and FFO does not consider non recurrent events as Shopping Contagem stake sale, part of land sale, 

SPE sale and gain/loss with investment properties Fair Value.

Warehouses

Retail *

Office

http://ri.mrv.com.br/relatorios_trimestrais.aspx?l=2
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Urbamais 

 

Landbank (R$ million) 

 

 

 

Launches (R$ million) 
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Pre-sales (R$ million) 
 

 

Production (R$ million) 
 

 

 

Urbamais has entered a strong growing phase. Its projects are reaching approval. The pipeline of the 

launches is as promising as the demand in the cities where we operates. 

Urbamais ended the fiscal year 2015 with a net income of R $ 4.4 million and a net margin of 20.3%, 

compared to a net loss of R $ 1.7 million in 2014. In 4Q15, net income reached R $ 2.4 million. 

 

The launch of 2 new projects, combined with good sales performance and the construction progress, 

contributed to a net revenue of R $ 22 million in 2015, an increase of 802% compared to the revenue of the 

previous year. Gross margin reached 60% in 2015 (vs 65% in 2014). 

 

The strong growth in net revenues allowed greater dilution of selling and administrative expenses, totaling 

R $ 4.8 million EBITDA in 2015 (22.3% of net revenues), compared to a negative EBITDA of R $ 1.5 million in 

2014. 

 

The Urbamais was established in June 2012 and launched its first housing development project in August 

2014. 
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Investor Relations 

 

Leonardo Corrêa 

Chief Financial and Investor Relations Officer 

Phone :+(55 31) 3615-7106 

E-mail :ri@mrv.com.br 

www.mrv.com.br/ri 

 

Ricardo Paixão 

Investor Relations and Financial Planning Director 

Phone. :+(55 31) 3615-7295 

E-mail :ri@mrv.com.br 

www.mrv.com.br/ri 

 

Matheus Torga 

Investor Relations Manager 

Phone.: +(55 31) 3615-8158 

E-mail: ri@mrv.com.br 

www.mrv.com.br/ri 
 

  

http://www.mrv.com.br/ri
http://www.mrv.com.br/ri
http://www.mrv.com.br/ri
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Attachment 01 – Consolidated Statement of Income (R$ million)  

 

 

 

EBITDA (R$ million)  
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Attachment 02 – Consolidated MRV Balance Sheet (R$ million)  
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Attachment 02 – Consolidated MRV Balance Sheet (R$ million)– continuation  
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Attachment 03 – Consolidated Statement of Cash Flow (R$ million)  
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Attachment 04 – Consolidated Income Statement LOG CP 100% (R$ thousands)         
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Attachment 05 – Consolidated Balance Sheet LOG CP 100% (R$ thousands)                
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Attachment 06 – Consolidated Statement of Cash Flow LOG CP 100% (R$ thousands)  
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Attachment 07 – Glossary  

Built Units – Recorded according to the construction’s evolution, equivalent construction.  

 

Cash Burn – cash burn as measured by the change in net debt, excluding capital increases, purchased shares held in 

treasury and dividend payments, when available. 

 

Construction financing – Units from projects that had the construction financing approved by a financial institution in 

the period 

 

Client financing – Quantity of clients (individuals) that signed their mortgages with a financial institution in the period 

 

Pre-Sales – Every contract resulting from the sale of units over a certain period, including units being launched and 

units in stock. 

 

“Crédito Associativo” – is a type of mortgage offered by Caixa Econômica Federal and Banco do Brasil to individuals 

that aim to finance their houses during the construction period. On the other hand, the homebuilders will also be paid 

by the banks according to the percentage of completion method. In this method, the cash flow is faster and more 

efficient than the traditional method where the company is financed only when the project is delivered. 

 

Duration – Weighted average time of the debt maturity. 

 

EBITDA - is equal to net income plus income tax and social contribution, net financial result, financial charges recorded 

under cost of goods sold, depreciation, amortization and minority interest. MRV believes that the reversion of the 

adjustment to present value of receivables from units sold and not yet delivered that is recorded as gross operating 

revenue is part of our operating activities and therefore we do not exclude these revenues from EBITDA’s calculation. 

EBITDA is not a Brazilian GAAP measure and should not be considered in isolation and should not be considered an 

alternative to net income, as an indicator of our operating performance or cash flows or as a measure of our liquidity. 

EBITDA does not have a standard definition and other companies may measure their EBITDA in a different way. 

Because the calculation of EBITDA does not take into consideration income tax and social contribution, net financial 

result, financial charges recorded under cost of goods sold, depreciation, amortization, minority interest, and 

expenses related to financial and legal advisory fees in connection with the entry of the selling shareholder and MRV 

initial public offering, EBITDA is an indicator of our general economic performance which is not affected by changes in 

interest rates, income tax and social contribution rates and rates of depreciation and amortization. Because EBITDA 

does not take into account certain costs related to our business which could materially affect our profits, such as 

financial result, taxes, depreciation, amortization and capital expenditures, among others, EBITDA is subject to 

limitations that impair its use as a measure of our profitability. 

 

EPS - Earnings per share - Basic earnings per share are calculated by dividing income for the period attributed to the 

holders of common shares of the parent entity by the weighted average number of common shares outstanding 

during the period, less treasury shares, if any. 

 

FFO – Funds from Operations, Net Income minus depreciation. 

 

FFO Margin – Margin calculated dividing the FFO by Net Operational Revenues. 

 

FIP M Plus – Private Equity fund managed by Bradesco BBI. 

 

Finished Units – Recorded according to the construction’s conclusion, full project at once. 

 

GLA – Gross leasable area, which corresponds to the areas available for lease. 
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INCC – Índice Nacional de Custos da Construção – inflation index associated with construction costs of residential 

units. 

 

Land bank – land held in stock with the estimated PSV  

 

LOG Commercial Properties – Subsidiary company, jointly controlled, in the business of industrial and commercial 

properties. 

 

LOG-CP Portfolio – contemplates the GLA of the projects in operation, in construction and the potential GLA in 

development. 

 

Minha Casa Minha Vida (My House My Life) – The Program Minha Casa Minha Vida, known as MCMV, is the national 

housing program of the Federal Government, which aims to reduce the housing deficit. The program envisages the 

construction of 3 million units for families earning up to 10 minimum wages. This program has two versions: Minha 

Casa Minha Vida, released in April 2009, with the goal of building one million houses to be contracted until 2010, and 

Minha Casa Minha Vida 2, released in 2010 with the goal of building two million additional homes, to be contracted 

between 2011 and 2014. 

 

NOI - Net Operating Income, that is equal to the operating revenues less project direct expenses. 

 

Novo Mercado - Special listing segment of the BM&FBOVESPA, with differentiated corporate governance rules, in 

which the Company was included on July 23, 2007. 

 

OCPC 04 and PoC Method (Percentage of Completion) – Revenues, as well as the costs and expenses relating to the 

real estate development activity, are recognized along the real estate project’s construction period, in line with the 

evolution of the cost incurred, according to OCPC 04. Most of our sales consist of credit sales carried out through 

installments. On an overall basis, we receive the value (or part of the value, in case of credit sales) in the sales 

contracts before revenue recognition. The revenue from real estate development relative to a certain period reflects 

the recognition of sales that were previously contracted. 

 

PSV – Potential Sales Value - The PSV value is equivalent to the total number of potential launch Units, multiplied by 

the Unit’s average estimated sales price. 

 

RET – Special Tax Regime 

 

ROE – Return on Equity – ROE is defined as the ratio between net income (after interest and taxes) and the average 

shareholder’s equity. 

 

SBPE – Sistema Brasileiro de Poupança e Empréstimo – Real Estate mortgage using funds from the savings accounts’ 

deposits. 

 

SFH Funds – Funds from the National Housing System (SFH) are originated from the Governance Severance Indemnity 

Fund for Employees (FGTS) and from savings accounts deposits (SBPE). 

 

Starwood – Starwood is a private equity firm with headquarters in Greenwich, USA. Founded in 1991, Starwood has 

invested over US$ 8 billion of equity capital, representing over US$ 26 billion in assets. Starwood has approximately 

US$ 16 billion of assets under management, having invested in nearly every class of real estate on a global basis, 

including offices, retail, residential, golf, hotels, resorts and industrial assets. 
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Swap Agreements – A system in which the land-owner gets a certain number of units to be built on the land in 

exchange for the land. 

 

Unearned Results – the balance of real estate sale transactions already contracted, referring to uncompleted 

properties, non-incurred budgeted costs (according to budgets), and unearned revenue from sale of properties, not 

reflected in the financial statements. 

 

Yield on cost – Defined as the Rent Revenues divided by Total investment. 

 

Disclaimer 

Unless otherwise stated, the operating data refer to MRV’s share in projects.  

 

This presentation contains forward-looking statements relating to the prospects of the business, estimates for 

operating and financial results, and those related to growth prospects of MRV. These are mere projections and, as 

such, are based exclusively on the Management’s expectations about the future of the business.  

 

These expectations are highly dependent upon required approvals and licenses for projects, market conditions, 

performance of the Brazilian economy, the sector and international markets and, therefore, are subject to changes 

without prior notice.  

 

This performance report includes accounting data and non-accounting data such as operating and financial results and 

outlooks based on the expectations of the Board of Directors. The non-accounting data such as values and units of 

Launches, Pre-Sales, amounts related to the housing program “Minha Casa Minha Vida”, Inventory at Market Value, 

Land bank, Unearned Results, cash disbursement and Guidance were not subject to review by the Company’s 

independent auditors. 

 

The EBITDA, in this report, represents the net income before income tax and social contribution, net financial result, 

financial costs recorded under cost of goods sold, depreciation, amortization and minority interest. MRV believes that 

the reversion of the adjustment to present value of receivables from units sold and not yet delivered that is recorded 

as gross operating revenue is part of our operating activities and therefore we do not exclude these revenues from 

EBITDA’s calculation. EBITDA is not a Brazilian GAAP and IFRS measure and should not be considered in isolation and 

should not be considered an alternative to net income, as an indicator of our operating performance or cash flows or 

as a measure of our liquidity. Because the calculation of EBITDA does not take into consideration income tax and 

social contribution, net financial result, financial charges recorded under cost of goods sold, depreciation, 

amortization and minority interest, EBITDA is an indicator of MRV general economic performance which is not 

affected by changes in interest rates, income tax and social contribution rates and rates of depreciation and 

amortization. Because EBITDA does not take into account certain costs related to our business which could materially 

affect our profits, such as financial result, taxes, depreciation, amortization and capital expenditures, among others, 

EBITDA is subject to limitations that impair its use as a measure of our profitability.  

Relationship with Independent Auditors  

Pursuant to CVM Instruction 381/03, we inform that the Company’s independent auditors Ernst & Young Auditores 

Independentes S/S (“Ernst & Young”) did not provide any services during the first quarter of 2014 other than those 

relating to external audit. The Company’s policy for hiring independent auditors ensures that there is no conflict of 

interest, loss of autonomy or objectiveness.  

 

About MRV 

MRV Engenharia e Participações S.A. is the largest Brazilian real estate developer and homebuilder in the lower-

income segment, with more than 36 years of experience, active in 133 cities, in 19 Brazilian states and in the Federal 
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District. MRV is listed on the BM&FBovespa’s Novo Mercado under the ticker MRVE3. The ADRs are traded on OTCQX 

International Premier of the Over-The-Counter (OTC) Market, with ticker MRVNY. 


