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BACKGROUND

This discussion and analysis of financial position and results of operations is prepared as at November
29, 2016 and should be read in conjunction with the unaudited interim financial statements for the nine
months ended September 30, 2016, of CVR Medical Corp. (formerly Big Bar Resources Corporation)
(“CVR Medical ” or the “Company”). The unaudited interim financial statements have been prepared in
accordance with International Financial Reporting Standards (“IFRS”). Except as otherwise disclosed,
all dollar figures included therein and the following management discussion and analysis (“MD&A ") are
quoted in Canadian dollars. Additional information relevant to the Company ’s activities can be found on
SEDAR at www.sedar.com.

At its annual and special meeting of the shareholders held on September 21, 2016, shareholders voted to
change the name of the Company from “Big Bar Resources Corporation” to “CVR Medical Corp.” as
part of a move to reflect its change of business in respect of a transaction between Big Bar Resources
Corporation and CVR Global Inc. The name change was effective September 23, 2016. In conjunction
with the name change, the Company changed its trading symbol on the TSX Venture Exchange from
“BBR.H” to “CVM-X". The content of this MD&A has been approved by the board of directors of the
Company (the “Board” or “Board of Directors”), on the recommendation of its Audit Committee.

CAUTIONARY STATEMENT ON FORWARD LOOKING INFORMATION

This Management’s Discussion and Analysis may include forward-looking statements with respect to
business plans, activities, prospects, opportunities and events anticipated or being pursued by the
Company and the Company’s future results. Although the Company believes the assumptions underlying
such statements to be reasonable, any of the assumptions may prove to be incorrect. The anticipated
results or events upon which current expectations are based may differ materially from actual results or
events. Therefore, undue reliance should not be placed on such forward-looking information. A number
of risks and uncertainties could cause our actual results to differ materially from those expressed or
implied by the forward-looking statements, including: (1) a downturn in general economic conditions in
North America and internationally, (2) the uncertainty as to product development and commercialization
milestones, (3) the uncertainty as to the regulatory approval of the Company’s technology or intellectual
property, (4) the risk that the Company does not execute its business plan, (5) inability to retain key
employees, (6) inability to finance operations and growth, and (7) other factors beyond the Company's
control.


http://www.sedar.com/

Forward-looking statements speak only as of the date of this MD&A and actual results could differ
materially from those anticipated in the forward-looking statements as a result of a number of factors.
Investors should not place undue reliance on forward-looking statements as the plans, intentions or
expectations upon which they are based may not occur. The Company does not assume responsibility for
the accuracy and completeness of the forward-looking statements set out in this MD&A and, subject to
applicable securities laws, does not undertake any obligation to publicly revise these forward-looking
statements to reflect subsequent events or circumstances. The forward-looking statements contained
herein are expressly qualified by this cautionary statement

OVERALL PERFORMANCE AND RESULTS OF OPERATIONS

CVR Medical Corp. (the “Company” or “CVR Medical”) formerly Big Bar Resources Corporation’s
principal business was in the acquisition, exploration and development of mineral properties. The
Company previously held interests in 52 mining claims situated in La Paz County, Arizona, known as the
Yuma King property and 152 unpatented lode mining claims in Gila and Pinal counties of Arizona known
as the Troy property.

Effective September 16, 2016, the Company acquired certain intellectual property and entered into a joint
venture with CVR Global, Inc. (“CVR Global”) pursuant to an asset purchase agreement dated November
5, 2016 regarding the acquisition of patents (the “Patents”) relating to a diagnostic device developed by
CVR Global for the detection and measurement of carotid arterial stenosis (the “Device”) in consideration
for 7,000,000 common shares in the capital stock of the Company (the “Transaction”). Additionally,
CVR Global and the Company formed a joint venture (the "Joint Venture") pursuant to which the
Company contributed the Patents and working capital, and CVR Global contributed certain additional
patents and intellectual property, the Device, as well as management know-how and marketing expertise,
for an initial equal equity interest by both parties in the Joint Venture. Each party holds an equal interest
in the joint venture.

The Company changed its name from “Big Bar Resources Corporation” to “CVR Medical Corp.”
effective September 23, 2016. The joint venture is in the medical industry focused on the
commercialization of proprietary subsonic, infrasonic, and low frequency sound wave analysis
technology and has patents to a diagnostic device designed to detect and measure carotid arterial stenosis.

Business Overview

Carotid arterial stenosis is the narrowing of the carotid arteries, usually caused by atherosclerosis.
Atherosclerosis is the buildup of cholesterol, fat and other substances traveling through the bloodstream,
such as inflammatory cells, cellular waste products, proteins and calcium. These substances stick to the
blood vessel walls over time as humans age, and combine to form a material called plague. Plaque
buildup can lead to narrowing or blockage in the carotid artery which, when significant, can put an
individual at increased risk for stroke.

The Device senses the infrasound waves from blood flow through the carotid artery that are amplified and
altered by the presence of blockages. The infrasound patterns are then analyzed by proprietary
technology and mathematical algorithms. The Device is designed to be a non-invasive, cost-effective tool
to assess the direct risk factor for ischemic stroke, and will be promoted for use to analyze levels of
stenosis in other human arterial systems, along with other medical and industrial applications. The
Device’s machine learning algorithm will continue to refine as result specificity and sensitivity with
increased data collection. Further, the Device is cost effective when compared to the Doppler Ultrasound
device that requires operation by trained experts and interpretation by medical specialists.



The Device is protected by several patents and the Patents comprise a part of these patents. Further, CVR
Global has implemented a five year intellectual property plan to comprehensively cover the intellectual
property of the Device as well as subsequent improvements and modifications. Neither CVR Global nor
the Company is aware of any third-party patent rights that are infringed by the manufacture, sale or
utilization of the Device in its manner of use by medical professionals.

As at September 30, 2016, the Company has no current operating income or cash flow. The Company
incurred a net loss of $1,049,130 for the nine months ended September 30, 2016, as compared to net loss
of $124,416 for the comparative period in 2015.

At September 30, 2016, the Company held assets recorded at $3,563,729 consisting of $469,316 in cash,
taxes recoverable of $8,169, advance to CVR Global Inc. of $1,616,244, and investment in joint venture
of $1,470,000.

Goldzone

On June 1, 2013, the Company entered into a purchase agreement with Goldzone Exploration Inc.
(“Goldzone”) in which the Company agreed to sell Goldzone 100% of a 2% Net Smelter Returns Royalty
(“NSR”) on the Las Lajas claims, located in Sonora, Mexico. As consideration for the NSR, Goldzone has
agreed to pay $75,000, of which $10,000 is due within 30 days of the agreement (received), $15,000 is
due within 75 days of the agreement (received) and the final $50,000 is due within 28 months of the
agreement. This agreement was subsequently superceded by an agreement dated June 3, 2016. See below
for further details.

On June 3, 2016, the Company entered into a new purchase agreement with Goldzone, to replace the prior
agreement, in which the Company agreed to sell Goldzone 100% interest in the NSR on Las Lajas claims.
As consideration for the NSR, Goldzone agreed to pay $10,000, of which $5,000 is due on signing
(received) and $5,000 on or prior to June 30, 2016 (received).

SUMMARY OF QUARTERLY RESULTS

The following is selected financial information from the Company’s eight most recently completed fiscal
quarters:

3" Qtr 2" Qtr 1 Qtr 4" Qtr 3" Qtr 2" Qtr 1 Qtr 4" Qtr
Ended Ended Ended Ended Ended Ended Ended Ended
9-30-16 6-30-16 | 3-31-16 | 12-31-15 | 9-30-15 | 6-30-15 | 3-31-15 | 12-31-14
Total Nil Nil Nil Nil Nil Nil Nil Nil
Revenues
Operating
Income ($1,324,970) | ($42,834) | ($37,072) | ($48,557) | ($55,271) | ($35,064) | ($34,081) | ($39,380)
(Loss)
Operating
Income ($0.05) | ($0.00) | ($0.00) | ($0.00) | ($0.00) | ($0.00) | ($0.00) | ($0.00)
(Loss) Per . . . . . . . .
Share
Total Net
Income ($979,224) | ($32,834) | ($37,072) | ($48,557) | ($55,271) | ($35,064) | ($34,081) | ($39,380)
(Loss)




39 Qtr 2" Qtr 1%t Qtr 4" Qtr 3" Qtr 2" Qtr 1% Qtr 4™ Qtr
Ended Ended Ended Ended Ended Ended Ended Ended
9-30-16 6-30-16 3-31-16 12-31-15 | 9-30-15 6-30-15 3-31-15 | 12-31-14
Total Net
Income
(Loss) Per (%0.04) (%0.00) (%0.00) ($0.00) ($0.00) (%0.00) (%0.00) ($0.00)
Share

Factors causing significant variations in quarterly results are as follows:

The increase in total loss for the quarter ended September 30, 2015 was mainly comprised of an increase
in professional fees, office and general expenses and travel and entertainment expenses.

The increase in loss for the quarter ended September 30, 2016 was mainly comprised of an increase in
stock based compensation offset by a gain on settlement of debt.

Third Quarter Results

During the three months ended September 30, 2016, the Company recorded an operating loss of
$1,324,970 and a net loss of $979,224 compared to the three months ended September 30, 2015, where
the Company recorded an operating and net loss of $55,271. The increase in loss was mainly comprised
of stock based compensation of $1,154,945 relating to the 6,000,000 options granted during the quarter
offset by a gain on settlement of debt of $345,746.

LIQUIDITY AND CAPITAL RESOURCES

CVR Medical is a company that is involved in an equal parts joint venture with CVR Global Inc. (the
“Joint Venture”). The Joint Venture operates in the medical industry focused on the commercialization of
a proprietary subsonic, infrasonic, and low frequency sound wave analysis technology and has patents to
a diagnostic device designed to detect and measure carotid arterial stenosis. CVR Medical is managed by
a proven technical team.

The development and commercialization of the Carotid Stenosis Scan device that CVR Medical is
involved in will depend on the Company’s ability to obtain additional financing through the sale of its
securities or from third party loans. There is no assurance that such financing will be available when
required by or under terms favorable to the Company.

At September 30, 2016, the Company had $469,316 cash on hand, which is insufficient to cover expected
administrative expenses and expenditures involved in the development of the CSS device in the coming
months. In view of these circumstances, the Company still expects to secure funding from several
sources in 2017, including from financing through private placements, exercise of warrants and third
party loans, and will continue to explore all available options to secure additional funding including
equity financing and strategic partnerships. Nevertheless, it is not possible to determine with any
certainty the success or adequacy of these initiatives.

OFF-BALANCE SHEET ARRANGEMENTS

The Company has no off-balance sheet arrangements that would require disclosure.



MANAGEMENT AND RELATED PARTY TRANSACTIONS

The Company’s Board of Directors consists of Peter Bakema, Erwin Wong, Paul Blunden, Ron Birch and
Jeremy Poirier. Mr. Peter Bakema acts as President and Chief Executive Officer, Mr. Erwin Wong acts
as Chief Financial Officer and Anthony Robinson as Chief Operating Officer.

i)

i)

vi)

During the nine months ended September 30, 2016, the Company incurred $5,000 (2015 - $7,500)
in consulting fees to the former President of the Company. During the nine months ended
September 30, 2016, the former President of the Company agreed to settle all outstanding debt of
$90,000 which has been recorded as a gain on settlement of debt. As at September 30, 2016, the
Company owed $nil (December 31, 2015 - $85,000) to the former President of the Company.

During the nine months ended September 30, 2016, the Company incurred $45,000 (2015 -
$45,000) in consulting fees to the Chief Financial Officer (“CFO”) of the Company. During the
nine months ended September 30, 2016, the CFO agreed to settle outstanding debt of $128,969
which has been recorded as a gain on settlement of debt. As at September 30, 2016, the Company
owed $101,605 (December 31, 2015 - $180,251) to the CFO of the Company.

During the nine months ended September 30, 2016, the Company incurred rent of $9,000 (2015 -
$13,500) to a private company controlled by the CFO of the Company. During the nine months
ended September 30, 2016, the private company agreed to settle outstanding debt of $68,110
which has been recorded as a gain on settlement of debt. As at September 30, 2016, the Company
owed the private company $6,300 (December 31, 2015 - $65,910) for rent.

During the nine months ended September 30, 2016, the Company incurred $6,000 (2015 - $9,000)
in consulting fees to a former director of the Company. During the nine months ended September
30, 2016, the former director agreed to settle all outstanding debt of $38,000 which has been
recorded as a gain on settlement of debt. As at September 30, 2016, the Company owed $nil
(December 31, 2015 - $32,000) for consulting services rendered by the former director.

As at September 30, 2016, the Company owed a shareholder of the Company $24,219
(US$18,464) (December 31, 2015 - $25,554 (US$18,464)) and $7,000 (December 31, 2015 -
$7,000) for advances without specific terms of repayment or interest.

During the nine months ended September 30, 2016, a former director of the Company agreed to
settle all outstanding debt of $20,667 (US$16,000) which has been recorded as a gain on
settlement of debt. As at September 30, 2016, the Company owed a former director of the
Company $nil (December 31, 2015 - $22,144 (US$16,000) for advances without specific terms of
repayment or interest.

vii) As at September 30, 2016, the Company owed a shareholder of the Company $40,662

(US$31,000) (December 31, 2015 - $22,144 (US$16,000)) for advances without specific terms of
repayment or interest.

The balances owing are unsecured, non interest bearing and have no fixed terms for repayment.



SHARE DATA
Authorized share capital consists of unlimited number of common shares without par value.

On September 15, 2016, the Company completed a private placement for gross proceeds of approximately
$2,315,169 through the issuance of 11,024,612 Units. Each Unit consists of one common share of the
Company and one common share purchase warrant, with each warrant entitling the holder to purchase one
additional common share of the Company at $0.40 per share until September 15, 2018. In connection with
the Private Placement, the Company paid certain finders a commission of approximately $97,979 cash
and issued 466,571 finders warrants with a fair value of $41,781, which have both been recorded as share
iSsue costs.

On September 16, 2016, the Company issued 7,000,000 common shares with a fair value of $1,470,000 to
CVR Global in exchange for Patents pursuant to the Transaction.

MANAGEMENT’S RESPONSIBILITY FOR FINANCIAL INFORMATION

The Company's financial statements and the other financial information included in this management
report are the responsibility of the Company's management, and have been examined and approved by the
Board of Directors. The financial statements were prepared by management in accordance with
International Financial Reporting Standards and include certain amounts based on management’s best
estimates using careful judgment. The selection of accounting principles and methods is management’s
responsibility. Management recognizes its responsibility for conducting the Company’s affairs in a
manner to comply with the requirements of applicable laws and established financial standards and
principles, and for maintaining proper standards of conduct in its activities.

The Board of Directors supervises the financial statements and other financial information through its
audit committee, which is comprised of a majority of non-management directors.

This committee’s role is to examine the financial statements and recommend that the Board of Directors
approve them, to examine the internal control and information protection systems and all other matters
relating to the Company’s accounting and finances. In order to do so, the audit committee meets annually
with the external auditors, with or without the Company’s management, to review their respective audit
plans and discuss the results of their examination. This committee is responsible for recommending the
appointment of the external auditors or the renewal of their engagement.

INDUSTRY CONDITIONS AND RISKS

The Company has identified certain risks and uncertainties that may have a material adverse effect on its
business, results of operations, or financial condition. In any such case, the market price of its common
shares could decline, and investors may lose all or part of their investment. Only potential investors who
are experienced in high risk investments and who can afford to lose their entire investment should
consider an investment in the Company.

The following list of risk factors is not exhaustive. Investors should carefully consider these and other
risks, one or all of which may be material, before purchasing securities of the Company. The Company
will, on occasion, make forward looking statements about its expectations, its business and industry, and
operations. These forward-looking statements are made at a point in time, based on certain assumptions.
They are subject to change without notice as a result of the risks described herein and other risks.
Investors or potential investors in the Company should not rely on forward-looking statements or the
Company’s historical operating performance as a prediction of actual results, and the Company
undertakes no obligation to update forward looking information. In addition, the Company operates in a



rapidly changing business, economic and regulated environment, and new potentially material risk factors
emerge from time to time.

The market may not accept the Company’s products, which will adversely affect its business, financial
condition, and results of operations

The market acceptance of the Company’s products will depend upon the medical community accepting
the products as clinically useful, reliable, accurate, and cost-effective compared to existing and future
products or procedures. Market acceptance will also depend on the Company’s ability to demonstrate the
clinical efficacy and safety of the Company’s products and future products. Failure of these new products
to achieve significant market share could have material adverse effects on the Company’s long-term
business, financial condition, and results of operation.

The Company'’s success depends on the successful commercialization of its technology.

The successful commercialization of the Company’s technology is crucial for its success. Even if the
Company’s technology is shown to be less costly and more effective, the Company may face unforeseen
difficulties in manufacturing and marketing the Company’s products. These difficulties many only
become apparent upon scaling up manufacturing to commercial levels. In addition, there is no guarantee
that market acceptance will come upon the successful manufacturing and sale of any product. If the
Company’s technology and products do not result in commercially successful products, the Company’s
business could be adversely affected.

Regulatory Approvals

Medical devices are subject to regulatory clearances within individual markets and jurisdictions. As such,
they are evaluated for compliance with established consensus standards. When a new technology is
involved, in order to get USA clearance through the 510(k) process, a manufacturer must identify an
existing “predicate” device from which to compare the new technology. Clearance in the USA is the
most important clearance to obtain and maintain due to the size of that market and its importance in terms
of practice. There is no guarantee that the device will get FDA clearance and approval.

Inability to complete future research and development and engineering projects in a timely manner could
have a material adverse effect of our results of operations, financial condition and cash flows.

If research and development projects are not completed in a timely fashion, the Company could
experience:

substantial additional cost to obtain a marketable product;

additional competition resulting from competitors in the surveillance and facial recognition
market; and

delay in obtaining future inflow of cash from financing or partnership activities.

The Company could face intense competition, which could result in lower revenues and higher research
and development expenditures and could adversely affect the results of operations.

Unless the Company keeps pace with changing technologies, the Company could lose existing customers
and fail to win new customers. In order to compete effectively in providing medical diagnostic solutions
for healthcare providers, the Company must continually design, develop and market new and enhanced
technologies. The future success of the Company will depend, in part, upon its ability to address the



changing and sophisticated needs of the marketplace. Medical diagnostic solution technologies are
difficult to achieve widespread commercial acceptance and adoption.

The market for medical diagnostic solutions of the Company is still developing and if the industry adopts
test criteria that are different from internal test criteria of the Company, our competitive position would be
negatively affected. Our plan to pursue sales in international markets may be limited by risks related to
conditions in such markets.

Certain laws and governmental regulations which could affect international distribution and
applications.

The medical diagnostic solutions may be regulated by regionally valid legislation, including health
legislation and regulations concerning use and adoption of the Patents.

If the Company is not able to adequately protect the intellectual property, then the Company may not be
able to compete effectively and may not be profitable.

Commercial success may depend, in part, on obtaining and maintaining patent protection, trade secret
protection and regulatory protection of our technologies and product candidates as well as successfully
defending third-party challenges to such technologies and candidates. The Company will be able to
protect our technologies and product candidates from use by third parties only to the extent that valid and
enforceable patents, trade secrets or regulatory protection cover them and we have exclusive rights to use
them. The ability of licensors, collaborators and suppliers of the Company to maintain their patent rights
against third-party challenges to their validity, scope or enforceability will also play an important role in
determining our future.

The copyright and patent positions of software and technology related companies can be highly uncertain
and involve complex legal and factual questions that include unresolved principles and issues. No
consistent policy regarding the breadth of claims allowed regarding such companies’ patents has emerged
to date in the Canada, and the patent situation outside Canada is even more uncertain. Changes in either
the patent laws or in interpretations of patent laws in Canada or other countries may diminish the value of
the Patents. Accordingly, the Company cannot predict with any certainty the range of claims that may be
allowed or enforced concerning patents of the Company.

The Company may also rely on trade secrets to protect our technologies, especially where the Company
does not believe patent protection is appropriate or obtainable. However, trade secrets are difficult to
protect. While the Company seeks to protect confidential information, in part, through confidentiality
agreements with our consultants and scientific and other advisors, they may unintentionally or willfully
disclose our information to competitors. Enforcing a claim against a third party related to the illegal
acquisition and use of trade secrets can be expensive and time consuming, and the outcome is often
unpredictable. If we are not able to maintain patent or trade secret protection on our technologies and
product candidates, then we may not be able to exclude competitors from developing or marketing
competing products, and we may not be able to operate profitability.

If the Company is the subject of an intellectual property infringement claim, the cost of participating in
any litigation could cause the Company to go out of business.

There has been, and the Company believes that there will continue to be, significant litigation and
demands for licenses in the medical diagnostic industry regarding patent and other intellectual property
rights. Although the Company anticipates having a valid defense to any allegation that the Patents
infringe the valid and enforceable intellectual property rights of any third parties, the Company cannot be
certain that a third party will not challenge the position of the Company in the future. Other parties may
own patent rights that the Company might infringe with the Patents or other activities, and our



competitors or other patent holders may assert that our products and the methods that the Company
employs are covered by their patents. These parties could bring claims against the Company that would
cause the Company to incur substantial litigation expenses and, if successful, may require the Company to
pay substantial damages. Some of the potential competitors may be better able to sustain the costs of
complex patent litigation, and depending on the circumstances, the Company could be forced to stop or
delay research, development, manufacturing or sales activities. Any of these costs could cause the
Company to go out of business.

The Patents may become obsolete and unmarketable if the Company is unable to respond adequately to
rapidly changing technology and customer demands.

Medical diagnostic industry is characterized by rapid changes in technology and customer demands. As a
result, products and software of the Company may quickly become obsolete and unmarketable. The
Company’s future success will depend on the ability to adapt to technological advances, anticipate
customer demands, develop new products and enhance current products on a timely and cost-effective
basis. Further, products and software of the Company must remain competitive with those of other
companies with substantially greater resources. The Company may experience technical or other
difficulties that could delay or prevent the development, introduction or marketing of new products and
software or enhanced versions of existing products. Also, the Company may not be able to adapt new or
enhanced services to emerging industry standards, and new products and software of the Company may
not be favourably received.

Failure to achieve and maintain the high manufacturing standards that the Company’s products require
may seriously harm its business.

The Company’s products require precise and high-quality manufacturing. Achieving precision and quality
control requires skill and diligence by the Company’s personnel or manufacturers, as well as its vendors.
Any failure on the Company’s, or its manufacturer’s, part to achieve and maintain these high
manufacturing standards, including the incidence of manufacturing errors, design defects or component
failures, could conceivably result in physical injury, harm or the death of end users of the Company’s
products, product recalls or withdrawals, delays or failures in product testing or delivery, cost overruns or
other problems that could seriously harm the Company’s business. Despite the Company’s anticipated
high manufacturing standards, the Company cannot completely eliminate the risk of errors, defects or
failures. If the Company is unable to eliminate the risk of errors, defects or failures, its business and
results of operations may be negatively affected.

The Company is dependent on its suppliers and manufacturers to meet existing regulations.

Future suppliers and manufacturers could be subject to heavy government regulation. This may include
United States Food and Drug Administration (the “USFDA”) Quality System Regulation compliance in
the operation of their facilities, products, and manufacturing processes. Any adverse action by the
USFDA against the Company’s suppliers or manufacturers could delay supply or manufacture of
component products required to be integrated or sold with the Company’s products. There are no
assurances that the Company will be successful in locating an alternative supplier or manufacturer to meet
product shipment or launch deadlines. As a result, the Company’s sales, contractual commitments, and
financial forecasts may be significantly affected by any such delays.



RECENT ACCOUNTING PRONOUNCEMENTS

Certain pronouncements were issued by the IASB or the IFRS Interpretations Committee that are
mandatory for annual periods beginning after January 1, 2016 or later periods.

The following new IFRSs that have not been early adopted in the financial statements, will not have a
material effect on the Company’s future results and financial position:

i) IFRS 9, Financial Instruments (New; to replace IAS 39 and IFRIC 9); and
ii) IAS 7, Statement of Cash Flows (amended).

Other accounting standards or amendments to existing accounting standards that have been issued but
have future effective dates are either not applicable or are not expected to have a significant impact on the
Company’s financial statements.

CRITICAL ACCOUNTING ESTIMATES

The financial statements of the Company for the nine months ended September 30, 2016, were prepared
in accordance with IFRS applicable to a going concern which assumes that the Company will realize its
assets and discharge its liabilities and meet its future obligations in the normal course of business.
Accordingly, the financial statements do not include any adjustments for the recoverability and
reclassification of recorded assets, or the amounts or classification of liabilities, that might be necessary
should the Company be unable to continue as a going concern. Such adjustments could be material.
However, there is significant doubt as to the appropriateness of the going concern presumption. There is
no assurance that the Company's funding initiatives will continue to be successful.

INVESTOR RELATIONS

On September 27, 2016, the Company entered into a consulting agreement with a third party for the
provision of investor relation services. The consultant will initiate and maintain contact with the financial
community, shareholders, investors and other stakeholders for the purpose of increasing awareness of

CVR Medical and its activities. The agreement is for an ongoing basis and may be terminated by either
party by 30 days of written notice and is subject to approval from the TSX Venture Exchange.

ADDITIONAL INFORMATION

Additional information relating to CVR Medical is located at www.sedar.com.


http://www.sedar.com/

