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ENCOUNTERCARE SOLUTIONS, INC. DISCLOSURE STATEMENT
PART A GENERAL INFORMATION

1.The exact name of the issuer and its predecessor:
Encountercare Solutions, Inc. Since Nov2011

Ecare Solutions, Inc. March 2000

Backgenesis, Inc. Nov 1999

Minimally Invasive Surgery June 1998

Galaxy Ventures Jul 1997

2. Address of the Principals office:

2401 PGA Blvd, suite 196

Palm Beach Gardens, Fl. 33410

Telephone 561 444 3981

Fax: 561 444 3981

Web site www.encountercaresolutions.com

3. The jurisdiction and date of the issuers incorporation or organization:
Domiciled in the state of Delaware March 2000

PART B SHARE STRUCTURE:

4. The exact title and class of the securities outstanding

Common stock trading as ECSL on Pink OTC Markets

CUSIP Number 278744-10-7

5. Par value of the common stock is $.001

6. The number of shares or the total amount of shares outstanding :
Common stock : Authorized 50,000,000 Issued 49,000,000

Rights include one vote per share


http://www.encountercaresolutions.com/

PART C BUSINESS INFORMATION

7 The name and address of the transfer agent:
American Registrar and Transfer

342 East 900 South

Salt Lake City Utah 84111

801 363 9065

Part C Business Information:

8. Domains:

www.encountercaresolutions.com

www.cybercareHN.com

www.ElectronicHousecall.com

PART D MANAGEMENT STRUCTURE:

9. A. Officers and Directors:

Company Management:

The management team of EncounterCare Solutions, Inc. (EncounterCare) has highly diverse

qualifications and experiences that are well suited to this business venture.

Although the

Company has identified officers in consonance with a traditional corporate structure,

EncounterCare has chosen to use a quality team approach to manage the Company. Except for

the specialized duties listed below, the management team is collectively involved in all of the

major policy decisions. EncounterCare feels that this process will best capitalize on the

combined talents of the team members.


http://www.encountercaresolutions.com/
http://www.cybercarehn.com/
http://www.electronichousecall.com/

Part D management

Ronald W. Mills, Sr. President

Mr. Mills has twenty-one years senior management experience in the healthcare industry
owning a regional homecare company with offices in Southeastern, US. He has served as a
board member for Richland Children’s Hospital and a member of Medical Product Sales Advisory
Committee. Additionally, Mr. Mills served as Chairman of the Health Industry Distributor’s
Association. He has a B.A. degree and M.A. degree from the University of South Carolina. Mr.
Mills has addressed congressional oversight committees and speaks nationally on healthcare
issues.

Chris Doherty, VP Business Development, Technology

Mr. Doherty has extensive experience in software and healthcare technologies. As Vice
President of Creative for Good Stuff Marketing Inc. he was responsible for designing online and
traditional business marketing programs and for Dunkin Donuts, Pepsi and Mountain Dew. He
was responsible for the development and design of the patented Electronic License System at
ViaTech Technologies creating and hosting the first online store for Electronic Arts using online
game codes. He designed and developed the Electronic House Call System at AMD Telehealth
where he was directly responsible for the FDA (510K) Clearance of the system in 2009.

Legal disciplinary History:

Neither Mr. Mills nor Mr. Doherty has been convicted in a criminal proceeding nor have they
been named in a current one.

Neither Mr. Mills nor Mr. Doherty have had an order or judgement by a court in a civil
proceeding the securities and exchange commission, the commodity futures trading commission
or a state regulator of a violation of federal or state securities or commodities law, which finding
have been reversed suspended or vacated.

10. Disclosure of related party Transactions

None

11. Financial information for the issuers most recent fiscal period

To be filed separately



Financial information for two proceeding years:

To be filed separately

12. Beneficial Owners:
Officers and Directors as previously discussed.
13. Advisors:
Investment Bank: None
Promoters: None
Counsel: Bruce Rosetto
Greenberg Taurig, LLP
Boca Raton, Florida
Accountant: Pybus and Company, PA

Investor Relations: None

14. Management Discussion

EncounterCare Solutions, Inc.

“Providing Continuity of Care through Real Healthcare Solutions”

EncounterCare Solutions, Inc.

Symbol: ECSL.PK



Corporate Headquarters:
2401 PGA Blvd., Suite 196
Palm Beach Gardens, Florida 33408

Phone: 33408

Fiscal Year End: December 31

Shares Outstanding: 49 mil

Company Overview

EncounterCare Solutions, Inc. (ECSL.PK) is an integrated healthcare company that operates its
business through two divisions: Healthcare Technology Division and the Healthcare Services
Division. ECSL’s operating businesses offer a broad range of proprietary healthcare technology,
products and services that address several very sizeable and rapidly growing target markets,
including: the Telemedicine Market, Healthcare Information Technology Market, and Home
Healthcare Market.

Healthcare Technology Division

e Electronic House Call (EHC): Remote patient monitoring suite of products.
e Express MD Solutions: Joint Venture w/ ECSL & Authentidate Holding Corp. (ADAT)

e Express MD Exchange: A medical data information exchange/network.

Healthcare Services Division

e Building Blocks: Pediatric home healthcare services.



Investment Highlights

e  ECSLU's Integrated Business Model creates outstanding competitive advantages in the healthcare
marketplace because it provides numerous product and service synergies as well as economies of
scale to all levels of its potential partners and customers (patients, physicians, and providers).

e ECSL is a market and technological leader in providing comprehensive healthcare solutions that
addresses numerous healthcare needs in today’s dynamic and ever-changing market.

e Electronic House Call (EHC) is a patent protected, best-in-class remote patient monitoring
system that can be customized remotely and installed either wired or wirelessly. FDA approval is
expected in the near future.

e Building Blocks Pediatric Home Health Services (BB) is a high-tech home care service exclusively
for children, from infants to adolescents. BB’s suite of services includes: Skilled Nursing, Home
Infusion, Home Medical Equipment, Managed Care, & Ancillary Services. The market opportunity
for BB is enormous, and it has signed an important agreement with Kaiser Permanente and is
expanding into the Northern California region.

Market Opportunity & Key Trends

e Telemedicine: The US market for telemedicine was approximately $700 million 25% annually.
From several sources — Forrester and Datamonitor — the homecare telehealth market is
projected to grow to a range of $8-$12 billion by 2012. Also, the U.S. demographics are
compelling: 5% of the baby boomer population is 4.1 million. At a price of $1500 per EHC
system a conservative market opportunity is over $6 billion for just 5% of the baby boomer
population.

e Healthcare Information Technology: Spending is estimated to be around $39 billion for 2008.
Of this, software & applications spending will be approximately $13.6 billion, and includes about
$1.2 billion spent on Electronic Health Records.

e Home Healthcare: Spending and nursing spending are expected to reach $61 billion and $150
billion in 2008, respectively.



ECSL’S Competitive Advantages

e Integrated Business Model Gives ECSL Tremendous Business Advantages.
a) Building Blocks is a conduit to the market for EHC, Express MD Care Plan, & Providers etc.

b) Encountercare Solutions is only market participant to offer a complete healthcare solution to all patients, physicians, all healthcare
providers.

c) Encountercare Exchange is a HIPAA compliant data exchange & data warehouse capability that enables all participants at any level of an
organization access to relevant information.

e Electronic House Call is a patent protected, best-in-class remote patient monitoring system that
can be customized remotely and installed either wired or wirelessly.

e  Encountercare Solutions is the only one in marketplace that offers a comprehensive suite of
products & healthcare services for all levels of customers

e Encountercare Exchange is a HIPAA compliant, Internet based, integrated device and data
management system that provides near real-time homecare medical device data and sets the
“Standard of Data Management” in the Telemedicine Industry.

e ECSL's excellent relationships & strategic partners provide an extensive network for significant
market opportunities & exclusive distribution agreements.

e Senior Management’s broad and outstanding experience in healthcare provides for market
leading and superior presence in the market

e ESCL is extremely well positioned to take advantage of both the current trends and ever-
changing healthcare market due to its first mover position.




What is Remote Patient Monitoring?

Remote patient monitoring is a sub-sector of the telemedicine industry and a rapidly growing
healthcare solution in which medical information and data is exchanged from one site to
another via electronic communications such as the internet to the patient, physician, and/or
provider. Remote patient home monitoring is the placement of a simple device in a patient’s
home to access remotely their condition such as taking vital signs, reminding the patient to take
medication or to attend to other events related to their care. The application of this technology
has proven to have a profound effect on lowering the cost and improving the effectiveness of
providing care in two of the most costly patient populations, specifically in pediatric children and
adults with chronic disease. <Homecare telemedicine usually refers to the monitoring of
patients during any period when they would require care from a homecare provider.
Specifically, it refers to at-home care after an acute event (an example is surgery), long-term
care for a chronic disease at home, or a pediatric patient that has been discharged by the
hospital. Homecare remote monitoring is appropriate for a wide variety of post acute and
chronically ill patients.

Electronic House Call System

Answer:

Questions

ECSL’s Electronic House Call (EHC) is a patent protected state-of-the-art remote patient
monitoring system. The EHC system interacts remotely with the patient and does the following:
Asks questions that assesses the patient’s condition, takes vitals signs, reminds patients to take
their medication and other events, provides education for improved disease management,
provides messaging to the care giver for analysis & intervention, and reduces patient visits to the
physician’s office. EHC is the most advanced remote patient monitoring system on the market,
and is capable of transmitting information and data either wired or wireless from the following
medical devices



* Blood Pressure * Weight Scale (up to 450 lbs)

* Thermometer (keypad) * Pulse Oximeter

* Peak Flow Meter * Wound Care Camera
* Glucometer * ECG

* Stethoscope * Video Phone

Recent Accomplishments
e June 2008 — Express MD Solutions formed (JV w/ ECSL & ADAT)
e September 2008 — AMD Telehealth, Inc. acquisition
e May 2009 - Encountercare receives 510K class 2 medical device for EHC
e January 2010- ExpressMD has first sales of EHC

e February- ExpressMD takes first National Health Plan patient on EHC

e November 2011- EncounterCare licenses Electronic House Call to Authentidate

e February 2012 — EncounterCare takes first patients home on new Cybercare HN system

Value Proposition

The ECSL investment opportunity is focused on creating shareholder value by:

e Leveraging senior management’s outstanding healthcare experience, vision, and its
extensive network of healthcare relationships to generate significant market
opportunities & exclusive distribution agreements for its healthcare products and
services.



Targeting three sizeable and rapidly growing markets (Telemedicine, Health Information
Technology, and Home Healthcare) from which all of the healthcare participates
(patients, physicians, and providers) have important unmet needs that ECSL can
address.

Expanding and executing on its superior integrated business model to generate multiple
revenue streams. ECSL’s unique business model will realize revenues from both a
traditional medical products and software technology healthcare company, but also
through a subscription based, monthly fee based model as well.

Electronic House Call is a patent protected best-in-class remote patient monitoring suite
of products that provides

Because Express MD Solution’s wide range of products and services are so
comprehensive and unique, and since no other competitor can offer such offerings --
EHC, Care Plan, Electronic Post Mark, Physician Credentialing, etc. — management
expects to rapidly expand its

PART E HISTORY

15 Material Contracts

The Company has no material contracts that will be required or performed by them that are not

in the normal course of business.

16 Articles of Incorporation

The Articles of Incorporation are attached to this filing below.

17. Purchases of equity securities by the Issuer

None



18. Issuers Certification
| Ronald Mills CEO, certify that:

1. | have reviewed this disclosure statement of Encountercare Solutions,Inc.

2. Based on my knowledge, this disclosure statement does not contain any untrue
statement of material fact or omit to state a material fact necessary to make the
statements made, in light of the circumstances under which the statements were made,
not misleading with respect to the period covered by the disclosure statement.

3. Based on my knowledge ,the financial statements and the other financial information
included or incorporated by reference in this disclosure statement ,fairly present in all
material respects the financial condition, results of operation and cash flows of the
issuer and for the periods presented in the disclosure statement.

April 15,2012

/s/ Ronald W. Mills, Sr.

Ronald W. Mills ,Sr. CEO



	Company Management:

